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WHEN TALKING STOCK COMPANY. 


Effort Being Made 
New _—iInstitution at 
Pennsylvania. 


Scranton, 


An effort is being made to form a new 
stock fire insurance company at Scran- 
ton, Pa., and local capital is said to be 
mildly interested. Waoen the wild state- 


ments made by the enthusiastic pro- 
motors are carefully investigated the in- 
terest now felt by modest capitalists 
will very likely ooze out of their finger 
tips. 

C. W. Meily, of Harrisburg, is largely 
interested in the proposed project, and 
has prepared a lot of statistics all pur- 
porting to show the great need for new 
fire insurance companies, and the profits 
that might be expected to accrue from 
such an investment. 

“Clear Velvet.” 

A sample of the rubbish that is being 
given out concerning the talked of ven- 
twre is the following culled from a 
Scranton paper: 

“A prominent insurance man said 
yesterday that it was almost certain 
that the company would go through. 
Barrels of money, he said, are going 
from here every year to outside insur- 
ance companies and all of this money, 
he said, might just as easily remain in 
Scranton. In five years about $1,500,- 
000 has been paid in premiums by poli- 
cyholders while he estimated that less 
than half of this amount came back to 
cover losses. And there have been 
some big conflagrations, doing great 
damage, he said, in this city in five 
years. Under normal conditions, such 
as prevailed in 1906, only about $12 is 
returned out of every $100 paid in for 
insurance. The balance, $88, is clear 
velvet for the companies.” 

Unless the moneyed men of Scranton 
are “easier” than they are commonly 
reputed to be, they will be skeptical 
about the “velvet” there is in the fire 
insurance business. They will natur- 
ally inquire as to the cost of operating, 
and will learn that it is at least forty 
per cent., a consideration that apparent- 
ly does not enter into the reckoning of 
the “prominent insurance man” quoted 
above. 

And they will discover, moreover, that 
it requires skillful guiding to keep the 
loss account within the sixty per cent. 
margin during normal times, while it 
might easily double or treble, that figure 
in the event of a sweeping conflagra- 
tion, by no means an improbable hap- 
pening, as witness Paterson, Waterbury, 
Jacksonville, Baltimore and San Fran- 
cisco within the past decade. 

Room for Local Companies. 

That there is room for local fire in- 
surance institutions cannot be gain- 
said. To attain any importance, how- 
ever, they must operate on a broad plan, 
the law of average being one of the fun- 
dementals of the business. 

New capital can find profitable em- 
ployment in underwriting, but money 
placed in new ventures under the sup- 
position that the difference between pre- 
mium income and loss payment is 
“clear velvet,” is bound to be swallowed 
up, as it should be. 

To successfully manage a fire insur- 
ance company requires brains of an un- 
usually high order, and the man looking 
for an easy berth or easy money had 
better give the business a wide berth. 
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Assets, January ist, 1908 ............. 
Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


$20,862,697 
13,659,486 
500,000 
6,703,211 
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commissions by 
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Inland Transportation RisKs 
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Signs of the Tues 

The rapid increase in the mew business 
of The Northwestern during the period 
of life insurance tuuestigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern, 

It is capable of easy demonstration that 
The Northwestern ie the best Company to 





Che Northwestern 
Mutual Life Jnaurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Issues Partnership and Corporation In- 


surance. * 
For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 


$3.00 a Year; 15c. per Copy. 


AN IMPORTANT GATHERING. 


PRUDENTIAL CONVENTION. 
Leaders Gather for Business Confer- 
ence—Innovation in Monthly In- 
come Policy Announced. 

Realizing the advantage of getting its 
field men together for the purpose of 
conferring as a body, the Prudential In- 
surance Company assembled its leading 
field men of the Ordinary Department 
at the home office for a three.day con- 
ference this week—Tuesday, Wednes- 
day and Thursday 

Invitations were extended to the en- 
tire Ordinary staff and over 150 demon- 
strated their right to discuss important 
matter by producing the required vol- 
ume of business which formed the ac- 
ceptance of the invitation.. 

Flower of Ordinary Staff Present. 

Consequently when the Conference 
was called to order on Tuesday morn- 
ing by President John F. Dryden, it 
may be said that he surveyed the flower 
of the Ordinary staff. 

There are few men better qualified to 
address a gathering than Senator Dry 
den A commanding personality, clear- 
eyed and cultured, with a knowledge of 
the life insurance business. rarely 
matched and unexcelled by the heads of 
life insurance institutions, his remarks 
electrified the men of the field. 
He praised their loyalty and achieve- 
ments, pointing with unrestrained pride 
to the work which has been wrought. 

Vice-President Ward spoke from a 
heart bubbling over with joy as to the 
“Welcome Home” effort made in his be- 
half. In complimenting him, the men 
in the field had also carried the banner 
of the Prudential to greater heights, 
and demonstrated that the public now 
as ever are ready to take out insurance 
when it is properly presented 

Rousing addresses were also made by 
other officers 

Division Conventions. 

The pregramme was changed for the 
second day. Instead of gathering in 
one body, three meetings were held, at- 
tended by the respective members of 
each Division—East, West and South. 
The meetings were conducted by man- 
agers Andrews, Tasney and Lang, with 
Supervisor Speer visiting all three. 

These sessions may be termed 
“heart to heart” affairs. 

The practical value to be obtained 
from these conferences cannot be over- 
estimated It will form leaven to per- 
meate the entire Ordinary field force. 

To-day (Thursday) will be given over 
to sight seeing. No set course has 
been mapped out, but it is a certainty 
that many who have never visited the 
metropolis before, will view the great 
sights that are to be seen here 

Monthly Income Policy. 

With the idea of affording the great- 
est amount of protection to the assured 
the Prudential announced at this con- 
ference a new Monthly Income Policy, 
which is an innovation in life insurance 

Under this policy instead of paying 
the widow or other beneficiary a large 
sum of money at one time, upon the 
death of the insured, provision is made 
for a monthly income for twenty years 
For a small extra premium the monthly 
income is guaranteed for as long after 
the twenty years as the beneficiary 
may live. 

This income cannot be lost, encum- 
bered or depreciated, and is as safe and 
sure as a pension from the United 
States Government. Should every other 
investment which the family might 
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have become valueless, this monthly 
income would be the one resource al- 
ways certain and secure. 

Advantages of the Policy. 

It provides actual support for depend- 
ents; protects them against their own 
mistakes; definitely accomplishes the 
purpose for insuring; protects property, 
and enables one to administer an es- 
tate. 

It encourages thrift, economy and 
carefulness, and preserves and protects 
the home, and as each monthly check 
is received the widow and children are 
reminded of the wisdom and foresight 
of the one who had made such a provi- 
sion for them. 

On account of payments being made 
monthly, it is possible to provide say 
for an income of $100 per month for 20 
years—$24,000 in all—for the same pre- 
mium as would be charged for $17,540 
of insurance payable in one sum. 

The policies are issued either on the 
whole life, limited payment life, or en- 
dowment plans. 





HAD A STORMY SESSION. 





National Fraternal Congress Passes 
Uniform Rate Bill—Whip 
Hand Used. 





After a stormy closing session of the 
National Fraternal Congress recently 
over the minimum rate of assessment 
plan, the uniform bill, which is model- 
led after the fraternal insurance law of 
Ohio, was finally passed and will be re- 
commended to the State legislatures 
this fall, says the Journal of Commerce. 
“The substance of the whole question,” 
said one member, “is this: A few of the 
insurance companies are doing business 
under lower rates than the societies of 
the congress and consequently getting 
more business. To prevent it they are 
now trying to force those organizations 
to a higher rate and will continue their 
fight on the floors of the legislatures. 

“To prove their position right, the 
solvency or insolvency of the fraternal 
organizations must be shown to the 


public, and, when it is known, some 
radical legislation will unquestionably 
follow. When about fifty of the frater- 


nal insurance societies of the congress 
are insolvent, according to the assertion 
of one speaker, then it is time that 
some of the fraternal organizations of 
the country be forced to comply more 
closely to both the recommendations of 
the actuaries.” 





Making New Appointments. 





B. W. Lacy, Jr., vice-president and 
actuary of the Southern Life of Fayette- 
ville, N. C., announces the following ap- 
pointments: Charles M. Fort, agency 
manager, and Carl W. Fort, inspector 


of agencies, at Atlanta; J. W. Stone, 
general agent, Carrollton, Ga.; K. T. 
MacLean, general agent, Thomasville. 


Ga.: R. L. Barnes, general agent, Alba- 
ny, Ga.: John J. O’Connor, general 
agent, Augusta, Ga.; A. C. Mobley 


agent, Concord, Ga. 





Pittsburg Celebration Contest. 





Pittsburgers are going to celebrate 
and the Pittsburgh Life and Trust has 
offered its agents the privilege of join- 
ing in the celebration. During the five 
weeks commencing August 17 agents se- 
curing a given allotment will be present- 
ed with handsome gold medals and 
transportation to and from Pittsburg, 
together with entertainment during the 
festivities. 





Manager Franklin A. Spencer, of the 
Cincinnati, Ohio, agency of the Mutual 
Life, has returned home after a pleas- 
ant and profitable visit to the hom? 
office. Mr. Spencer is one of the most 
progressive managers in the employ of 
the company and hopes to make the 
Cincinnati field one of the most profit- 
able agencies in the country, 


PROVIDENT SAVINGS AFFAIRS. 





Officers Review Economics Effected— 
Satisfied With Future Outlook— 
Committees Appointed. 





Affairs at the home office of the Provi- 
dent Savings Life are moving along 
satisfactorily to the management. In a 
letter to field representatives of the 
Society, speaking of the plan of re- 
organization, Comptroller Ralph K. 
Hubbard says: 

“President Langham’s plan of reor- 
ganization is first to reduce to the mini- 
mum the fixed expense of the home 
office, having due regard to efficiency. 
Mr. Langham realizing that the effi- 
ciency of the office must not only be 
kept up to its present standard, but 
improved. 


What the Reductions Mean. 


“In this connection I beg to advise 
you that the salary reductions made at 
the home office since December 31st, 
1907 and prior to the installation of 
President Langham, amounted to (on 
an annual basis) $14,324. Since he as- 
sumed control the reductions in officers’ 
salaries alone amount to (on an annual 
basis) $23,500—a total saving since 
January ist, 1908 (on an annual basis) 
of $37,824. Were this saving—and it is 
not all that is to be accomplished— 
capitalized on a basis of 4 per cent., it 
would equal an investment at the rate 
of 4 per cent. of $945,600—and is a cor- 
responding benefit to policy holders. 

“I would further state that the pre- 
sent home office salary list (on an an- 
nual basis), including all employees, is 
now $92,759, and the total admitted as- 
sets of the society as of June 30th, 1908, 
were $9,863,679.70. In 1896 the salaries 
of home office employees amounted (on 
an annual basis) to $108,156.16; at the 
close of which year the total admitted 
assets of the society were but $1,984.- 
751.22. Any comment in regard to this 
comparison is unnecessary.” 


Comment By Actuary Moir. 

Under date of August 25, Heary Moir, 
actuary, addressed a letter to policy 
holders who had previously inquired as 
‘o condition of the society in which 
he commented on the report of the New 
York Insurance Department, as follows: 

“You will observe that the report was 
made up as of September 30th, 1907. I 
have pleasure in ‘stating that since tha’ 
date the company has made very satis- 
factory progress.. By the examiners’ 
report the surplus of the company over 
the New York State requirements of 
Solvency amounted to $154,398, as shown 
in the financial statement. We prepar- 
ed an equally complete statement of our 
affairs up to June 30, 1908, and the 
surplus had then increased from the 
figure above named to $353,202, the 
bonds and other assets of the company 
being valued on the same basis as that 
adopted by the examiners. Perhaps I 
should add that during the same tim> 
the admitted assets of the company 
have increased from $9,436,456 to $9, 
863,679. 

Promise For Future Excellent. 

“These figures zive ‘evidence of a 
most satisfactory condition of affairs, 
and when you add to all this that the 


discordant elements in the control of 
the company have now been eliminated, 
and further economies have been effect- 
ed since June 30th, I am sure that you 
will agree with me ‘that the promise 
for the future is excellent.” 

President Langham has secured the 
services of an independent firm to ex- 
amine the investments and securities 
in order to learn the exact conditions. 





ITS MOST PROSPEROUS PERIOD. 





President Johnson of National Life of 
U. S. A. Reviews Results For Cur- 
rent Year. 





Under date of August 15th, President 
A. M. Johnson of the National Life of 
U. S. A., addresses the policyholders of 
the company regarding the results 
achieved during the first seven months 
of 1908, which he says were the most 
prosperous of any similar period in the 
history of the company. We quote:— 

“T take pleasure in being able to re 
port to you that the last seven months 
have been the most prosperous in the 
history of the company. The officers, 
field representatives and policyholders 
of your company have given their best 
efforts and cooperation to maintain our 
record for progress and honorable 
achievement, and I wish at this time to 
thank you all for the success that has 
attended our combined efforts. We are 
all to be congratulated on our connec- 
tion with an institution which, in times 
of financial depression, has not only 
held its own, but has made marked pro- 
gress. 

“The renewal income for the first 
seven months of 1908 was $906,588.95, 
being an increase of $84,259.62 over the 
renewal income for the same period of 
1907. The excess of income over ex- 
penses for the first seven months of 
1908 was $643,186.97, being a gain of 
$112,643.76 over the same period of 1907. 

“The surplus fund shows a very mate- 
rial increase during the first seven 
months of 1908, being about $50,000.00 
larger than the gain in surplus during 
the same period of 1907. As to our 
rapidly increasing assets, the company 
has had no cause to change its policy 
regarding the investment of its funds, 
continuing to invest the same almost 
exclusively in first farm mortgages. 

“An era of greater prosperity is at 
hand, which accrues to the benefit of 
all. At all times our aim is to make 
your company the best company, both 
as regards financial strength and service 
to its policyholders.” 





Receives Its Charter. 





The International Life of St. Louis, 
which is being organized by Jacob L. 
Babler, resident director and manager 
of the North American Life, of Newark, 
in that city has received its charter. 
The capital stock will be $250,000. The 


incorporators are: “Jacob L. Babler, 
Hugh E. Wagner, Richard Bartholdt, 
Lon V. Stephens, Thos. K. Niedring- 


haus, all of St. Louis; Harry M. Rubey, 
Macon; Walter S. Dickey, Kansas City; 
W. H. Garonflo, New Madrid: W. B. Al- 
len, Eldorado Springs, and Earl T. 
Jones, of East St. Louis, I.” 








112-116 N. 





—-——_—_——-L. G. FOUSE, President 
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WASHINGTON LIFE’S NEW RATES. 





Jumps to Van Among Older Companies 
in Charge for Non-Participating 
Policies. 





The old Washington Life Insurance 
Company has given many evidences of 
being wide awake since the present 
management under President John Tat- 
lock took charge, but no clearer demon- 
stration has been given than that con- 
taining the announcement as to the new 
non-participating rates which go into 
effect on September ist. The agency 
force of the company is left with no 
other alternative than that of producing 
business. Excuses will not go. 

With a progressive spirit command- 
ing admiration, the company announces 
rates lower than those of most of the 
larger companies transacting a non- 
participating business. The new rates 
are as follows: 


Rates On Leading Policies. 


Age Ord. L. 20 P. L. 2 yt 
nd. 

ae $15.15 $22.80 $41.58 
ee 15.49 23.17 41.64 
Ee 15.85 23.57 41.71 
Bee 16.23 23.99 41.78 
ree 16.61 24.42 41.86 
ae 17.03 24.85 41.93 
eS 17.47 25.31 42.02 
Bs seuss 17.92 25.79 42.12 
oe 18.40 26.29 42.23 
rere 18.91 26.81 42.35 
_ eee 19.45 27.35 42.47 
Saree 20.01 27.92 42.62 
Oe 20.60 28.50 42.76 
ee 21.23 29.12 42.94 
Oe 21.90 29.77 43.13 
ea 22.61 30.44 43.32 
_ Sores 23.34 31.13 43.55 
, Eee 24.13 31.88 43.81 
ere 24.97 32.65 44.10 
Mea ores ais 25.85 33.47 44.42 
er 26.80 34.32 44.76 
ee 27.79 35.22 45.16 
rae cas 28.85 36.17 45.60 
a 29.99 37.18 46.10 
eee 31.19 38.24 46.65 
46.. 32.46 39.36 47.27 
Serer 33.83 40.56 47.96 
eee 35.28 41.83 48.72 
_ eee 36.83 43.18 49.58 
ee 38.49 44.61 50.53 
itis Ganon 40.25 46.14 51.59 
_ ae 42.12 47.76 52.74 
_ Sa 44.12 49.50 54.04 
ae 46.27 51.36 55.45 
eae 48.54 53.35 57.03 
. ere 50.97 55.48 

See 53.58 57.76 

_ ee ere 56.35 60.21 

Eee 59.33 62.84 

eee 62.51 65.68 


Five-Year Term Rates. 

The company will also issue an at- 
tractive Five-Year Term, non-renewable 
policy, the conditions of which provide 
for an exchange to a life, limited pay- 
ment life or endowment policy for the 
same or less amount at the attained 
age without further examination. The 
rates for this policy are very low as 
will be noted by the following: 


Age. Rate. Age Rate 
21 $9.61 41 $12.71 
23 9.68 42 13.09 
23 9.75 43 13.50 
24 9.81 44 13.98 
25 9.90 45 14.53 
26 9.99 46 15.15 
27 10.08 47 15.85 
28 10.18 48 16.66 
29 10.29 49 17.58 
30 10.40 50 18.60 
31 10.53 51 19.74 
32 10.66 52 21.01 
33 10.81 53 22.43 
34 10.98 54 24.00 
35 11.16 55 25.75 
36 11.36 56 27.69 
37 11.59 57 29.83 
38 11.83 58 32.19 
39 12.09 59 34.80 
40 12.39 60 37.60 


With the issuance of these rates, the 
Washington Life not only places its 
agents in position to secure desirable 
business, but also makes a strong bid 
for the patronage of brokers in the 
large cities. 
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LIFE MEN'S ASSOCIATION. 


Cc. J. 





EDWARDS RE-ELECTED. 





Other Officers—Louisville Delegation 
Capture Next Convention for 
Their City. 





The closing day of the annual con- 
vention of the National Association of 
Life Underwriters, a partial report of 
which was given in our issue of last 
week, was made interesting by address- 
es from Henry Morse Stephens, profes- 
sor at the University of California; E. 
H. Lestock Gregory and others. Profes- 
sor Stephens selected as his subject: 
“State Insurance From an Historian’s 
Point of View.” 

ADDRESS BY JOHN F. ROCHE. 

An interesting paper was read by 
John F. Roche, second vice-president 
and actuary of the Pacific Mutual Life 
which in part was as follows: 

The findings of the Armstrong Inqui- 
sition, as spread upon the statute books 
of the State, are in keeping with the 
methods used in the investigation. The 
committee, during its sittings, would 
aliow nothing good to be said of the 
companies or companies’ methods, and 
the sentence rendered brings punish- 
ment down not upon the heads of the 
offenders, if there were such, but upon 
the heads of the field representatives 
and upon the heads of the policyholders, 
neither of whom had any part in the 
sins that were said to have been com- 
mitted. 

Status of the Agent. 

The work of the agent is made hard- 
er by the fact that the line of goods 
that he now has to offer is limited. Be- 
fore, he could sell participating or non- 
participating insurance, whichever suit- 
ed the taste of the buyer; now he must 
sell either all participating or all non- 
participating insurance, and is therefore 
often unable to dispose of his goods, be- 
eause he cannot cater to the likes of a 
“prospect.” Before, the agents could 
solicit persons other than those classed 
as standard risks—persons who need 
protection above all others; now he 
must pass them by entirely, as provi- 
sion for granting sub-standard insur- 
ance has been overlooked. And, not- 
withstanding the fact that his line of 
goods is cut in half and that his field is 
limited, the compensation allowed on 
such business as he may secure has 
been greatly reduced. 

In former times, when the agent was 
supposed to have received great com- 
pensation for his work, because of the 
presumably large commission granted, 
he was scarcely able to make more than 
a fair living. Considerable length of 
time intervened between his sales, and 
the agent and his family must live 
meantime; besides, funds must be forth- 
coming for traveling and other expen- 
ses incidental to the canvass of busi- 
ness. The effect of this restriction as 
to the kind of business that could be 
written, and effect of the reduction in 
compensation allowed, has been indeed 
disastrous to the agency forces of the 
companies. Fully two-thirds of the life 
insurance solicitors have been forced 
out of the work and compelled to earn, 
by other means, the livelihood that has 
been denied them by legal regulation in 
the sphere for which they were prob- 
ably best fitted. 

The policyholder read of the strange 
doings imputed to the officers of his 
company, and wondered accordingly. 
His friend, the agent, had told him that 
the kind of insurance he carried was 
the best obtainable, that his company 
was the strongest and that its officers 
were above suspicion. Still the rumors 
that reached this policyholder were 
such that could not be ignored, so he 
hunted up his friend, the agent, for an 
explanation, and not finding the latter 
at his usual place of business, feared 
the worst and lapsed his policy. * ® 

Justifiable Expense. 

In all the recent agitation concerning 
life insurance, and in all the actual and 
proposed legislation regarding it, the 
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main purpose and object of the business 
has been entirely lost sight of. From 
watching the fly on the axle the glories 
of the chariot have been overlooked. 
Much has been said of the expense com- 
panies have been put to in order to se- 
cure new business, and in order to re- 
tain the old business on the books, but 
no where have the critics spoken of the 
laudable and ceaseless efforts made by 
the agents to spread the gospel of life 
insurance; no where have the aged 
fathers and mothers been counted who, 
because of insurance, are able to pass 
their declining years in peace and com- 
fort; and no where are the children 
mentioned who are kept together under 
home influence and educated and fash- 
ioned into good citizens because of the 
life insurance their fathers had carried: 

Were the expense of life insurance 
management twice as great as it was 
just prior to the investigation, it would 
be more than cheap because of the 
great good it does. The more life in- 
surance we have the fewer foundling 
and orphan asylums there will be, and 
the fewer jails and penitentiaries. Pov. 
erty and ignorance are the curses of 
present economical and industrial con- 
ditions, and if life insurance has any 
purpose of existence at all, it is the 
eradication of poverty and ignorance. 

Want Square Deal Only. 

We have just passed through three of 
the dreariest years that ever fell to the 
lot of the representatives of any insti- 
tution, religious or otherwise. Three 
years during which the principles and 
practices of our business were grossly 
misrepresented, our companies looked 
upon with really more than suspicion, 
and the motives of all our representa- 
tives questioned. But we are now at the 
break of brighter, pleasanter and, let 
us hope, more prosperous days. The 
people generally know more about us 
and about our work than they previous- 
ly did, and what they have learned con- 
cerning us and our companies will make 
it the easier for us to do business in the 
future. The public press which, with- 
out malice I believe, did much to make 
our lot harder, now sees us and our 
business in a different light from what 
it previously did, and will hereafter be 
our staunchest ally in promoting pro- 
per legislation and in educating the 
people up to the need of life insurance. 
We do not shun publicity—we invite it; 
nor do we ask to be let alone. But we 
do not want the very character and na- 
ture of our business changed and made 


over into something it is not. From our 
law-makers we ask for a square deal 
only, and obtaining that we will change 
the very complexion of the world; we 
will re-adjust the present economic and 
industrial conditions that are so much 
awry; we will eradicate poverty, and 
with it ignorance and crime; we will 
stamp out disease and extend the span 
of life; in a word, we will bring to pass 
the conditions so beautifully portrayed 
by the poets as existing in their land of 
Utopia. 

Charles E. Bent of Los Angeles won 
the Calef Loving Cup for the prize es- 
say “Publicity From the Standpoint of 
the Agent, the Company and the Policy- 
holder.” The second prize, the Ben Wil- 
liams vase, was won by Alfred C. 
Newell. 

* Officers Elected. 

Charles Jerome Edwards was re-elect- 
ed president for the ensuing year. Other 
officers elected were as follows: John 
W. Whittington, Los Angeles, first vice- 


president; William E. Tolman, Hart- 
ford, second vice-president; W. A 
Waite, Detroit, secretary, and Eli D 


Weeks, Litchfield, Conn., treasurer. It 
was voted that the man elected presi- 
dent of the Canadian Association of 
Life Underwriters, which convenes next 
month, should be third vice-president of 
the Nationa] Association. 

Louisville, Ky., was selected as the 
place for holding the next convention. 





Future Undecided. 


Zeno M. Host, formerly Insurance 
Commissioner of Wisconsin and for the 
past two years in charge of the insur- 
ance department of the Knights of 
Pythias has resigned. The Weekly Un- 
derwriter is authority for the statement 
that he has under consideration several 
different propositions, among which is 
connecting himself with one of two dif- 
ferent old line companies, as well as 
with a new proposition of transferring 
the business of quite a large assess- 
ment company from inadequate rates 
to adequate rates; also the matter of 
organizing a new insurance company. 





South Dakota Agent for Aetna Life. 





In succession to J. L. Buck, resizaed, 
the Aetna Life has appointed George 
A. Mabbott, of Aberdeen, its state agent 
in South Dakota for both life and acci 
dent departmen*s. 








FOR 60 


THE PENN MUTUAL LIFE 


OF PHILADELPHIA 


HAS FURNISHED 


PERFECT PROTECTION AT PROPER RATES 


YEHREARS 








Our agents are representative citizens of their respective communities 








HARTFORD LIFE’S NEW POLICY. 





Premium Rates Diminish Every Five 
Years—Designed To Meet Low 
Cost Competition. 





A new policy issued by the Hartford 
Life Insurance Company, known as the 
Twenty Paymen* Life with Guaranteed 
Premium Reductions contains some at- 
tractive features. I: is designed to ap- 
peal to ‘hose who desire a low cost 
20-Payment Life policy, with th2 cer- 
tainty of the net cost to the assured 
being reduced at stated periods. 

It is the same as the regular 20-Pay- 
ment policy with the exception that it 
is guaranteed in the contract that tuc 
premiums from the 6th to 10th years 
inclusive shall be reduced 10 per cent.; 
from the 11th to the 15th years, 20 per 
cent. and from the 16th to 20th years, 
30 per cent. 

Premium Rates. 

The annual premiums charged from 

ages 20 to 60 for each five year period 


during the life of the policy are as 
follows: 

Age 1to5 6 to 10 11 to15 16 to 20 
20 $27.78 $25.00 $22.23 $19.45 
21 28.21 25.39 22.57 19.75 
22 28.65 25.79 22.92 20.06 
23 29.10 26.19 23.28 20.37 
2 29.59 26.63 23.67 20.71 
25 30.07 27.06 24.06 21.05 
26 39.58 27.52 24.47 21.41 
27 31.12 28.01 24.90 21.79 
28 31.67 28.50 25.34 22.17 
29 32.23 29.01 5.79 22.56 
30 32.83 29.55 26.27 22.98 
31 33.45 30.11 26.76 23.42 
32 34.09 30.68 27.27 23.87 
33 34.75 31.28 27.80 24.33 
34 35.44 31.90 28.35 24.81 
35 36.17 32.55 28.94 25.32 
36 36.93 3.24 29.55 25.85 
37 37.73 33.96 30.19 26.41 
38 38.56 34.71 30.85 26.99 
39 39.42 35.48 31.54 27.60 
40 40.3 36.31 32.27 28.24 
41 41.30 37.17 33.04 28.91 
42 42.30 38.07 33.84 29.61 
43 43.37 39.04 34.70 30.36 
44 44.50 40.05 35.60 $1.15 
45 45.09 41.12 36.55 31.99 
46 46.95 42.26 37.56 32.87 
47 48.29 43.46 8.63 33.81 
48 49.72 44.75 39.78 34.81 
49 51.22 46.10 40.98 35.86 
50 52.83 47.55 42.27 36.98 
51 54.55 49.10 13.64 38.19 
52 56.38 50.74 $5.11 39.47 
53 58.33 52.50 16.67 10.83 
4 60.42 54.38 18.34 42.30 
55 62.66 6.40 0.13 43.86 
»b 65.05 58.55 52.04 45.54 
57 67.64 60.88 4.11 47.35 
58 70.40 63.36 6.32 49.28 
59 73.38 66.04 58.71 51.37 
60 76.59 68.93 61.27 53.62 

Schedule of Values. 

An idea of the values in the policies 
at various ages, may be obtained fron 
the following taken from a policy at 
age 35: 

Cash Paid 

or up Extended 
Year Loan Values Yr Mo, 
pda xicn $46 $iit { 8 
S taréeaen 74 184 7 11 
D eganwe 103 251 11 2 
ware » 439 308 13 Ss 
y xkesee 157 367 16 0) 
D. sakes 186 $25 18 0 
arene 216 483 19 9 
BP niet wien 247 541 21 2 
EE «eens 275 589 22 2 
 feeree 305 640 23 3 
BP Sectke 336 690 24 2 
Se axewee 368 739 25 1 
- ae 401 788 26 0 
16 431 829 26 9 
17 463 871 27 8 
18 496 914 28 10 
19 530) ay 3) 6 

() 566 
For the convenience of their patrons 


Andrews and Cluff, prominent fire in- 
surance agents of Brooklyn. have issued 
a vest pocket booklet giving the mini- 
mum rates for the Borough. 
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ABSURD CLAIM OF THE STATE MUTUAL OF GEORGIA 


Had The Early Life Insurance Companies a Surplus? 





When the recent examination of the 
State Mutual of Georgia, conducted by 
‘S. H. Wolfe on behalf of the Insurance 
Department of that state, showed the 
company to have a surplus of less than 
$19,000, the latter complained that the 
methods of the examiner were toc dras- 
tic and asked for a new examination by 
an independent actuary. The request 
having been granted, the essential find- 
ings of the first examination were con- 
firmed, but the new examiner gave the 
company credit for approximately $10, 
000 more surplus. 

This left the company in a desperate 
situation. With less than $29,000 of 
surplus all told, and over $40,000,000 of 
insurance in force, certain conclusions 
were unavoidable: 1.—While the bulk 
of its business was on the deferred divi- 
dend plan, it was clear that not one dol- 
lar had been accumulated toward pay- 
ing these deferred dividends as they 
should fall due. 2.—It was equally evi- 
dent that the dividends which the com- 
pany had been paying on its annual divi- 
dend policies had not been earned. 3.— 
The foregoing conclusions were inevit- 
able for the reason that a surplus of 
less than $29,000 was utterly insufficient 
even for the protection of the reserve 
on forty millions of insurance, to say 
nothing of the payment of dividends. In 
short, the company was apparently in 
danger of insolvency. 

In this unfortunate situation some 
sort of public explanation was called 
for. Accordingly, the managers have 
devoted a part of their meager surplus 
to the insertion of full page advertise- 
ments in the daily newspapers, in which 
the extraordinary position is taken that 
a new compary doesn’t need a surplus 


anyhow. This position they support 
with the absurd claim that the great 
companies of the present day had no 


surplus at all for many years after their 
organization, and they cite as proof cer- 
tain incomplete statistics compiled by a 
certain insurance publication. Thesesta- 
tistics show the receipts and disburse- 
ments, the insurance in force and as- 
sets, of the old companies in their early 
days, but there is no statement of lia- 
bilities and surplus. The latter circum- 
stance is cited as proof that the compa- 
nies had no surplus. Unfortunately, if 
the omission proves that they had no 
surplus, it likewise proves that they 
had no liabilities, for the published sta- 
tistics show none; but if there were no 
liabilities then their entire assets con- 
stituted surplus. Preposterous as the 
notion is, it is likely to bob up again in 
the near future when some of the less 
ably-managed companies suddenly find 
themselves a little shy of surplus. In- 
deed, the president of the American 
Life Convention, a national association 
of the younger companies, at its receni 
session in Denver, repeated the absurd 
statement that the older companies 
“took from six to fifteen to twenty years 
to create a surplus.” 

The simple explanation is that, in the 
early days of life insurance, before the 
day of government supervision, the com- 
panies, while advertising their growing 
assets and insurance in force, rarely 
published any statements of liabilities 
and surplus. It is certain that they had 
liabilities, and it is equally certain that 
many of them had considerable accumu- 
lations of surplus. Although there are 
no official records of this fact in insur- 
ance departments, the books of the com- 
panies themselves prove it. To illus- 
trate: The State Mutual of Georgia 
claims, on the authority of these partial 
statistics, that the Mutual Life Insur- 
ance Company of New York had no sur- 
plus until its eleventh year. The prac- 
tice of the latter company, and of most 
of the early companies; was to make a 
valuation of its policies once in five 
years, as has always been and is now 
‘he general custom in England. We 
have before us the fifth annual report 
of the Mutual Life published in 1848. 


This report enters at length into an ex- 
planation of the company’s method of 
valuation, which was based upon the 
Carlisle mortality table and 4 per cent. 
interest. The assets of the company at 
that date, the end of its fifth year, foot- 
ed up $550,878.56. As to liabilities the 
report says: 

“On this principle, every policy run- 
ning to maturity on the 31st of January, 
1848, has been valued, and their aggre- 
gate values constitute the reserved fund 
of $172,569.68; this sum deducted from 
the assets of the company shows the sur- 
plus or aggregate profits. The commit- 
tee, to whom this matter was referred, 
deemed it advisable to leave an amole 
margin for all possible contingencies; 
therefore in their report, recommended 
an addition of $22,666.28 to the amount 
called for by the estimates, making a 
total reserved fund of $195,235.96, which 
was unanimously adopted by the board 
of trustees.” 

In other words, with a necessary re- 
serve of $172,569.68 it was decided to 
retain a surplus of $22,666.28, equal to 
over 13 per cent. of the liabilities. The 
total of the two sums, $195,235.96, is 
referred to as a “reserved fund” for the 
reason that the company had determin- 
ed to apportion the difference between 
that amount and the assets ($355,642.- 
60), as dividends on the policies in 
force. 

The method of apportionment was 
peculiar in that the dividends ‘were not 
payable in cash, but reversionary or 
paid-up additions were declared in favor 
of the several policies to the full 
amount of the aforesaid balance of $355,- 
643. These reversionary additions were 
merely so much paid-up insurance, pay- 
able at the maturity of the policies, 
nearly all of which were on the ordi- 
nary life plan. They represented, there- 
fore, a net value of reserve not 
to exceed one-half of their face 
amount, the balance, of course, being 
surplus. In other words, at least half 
of the amount nominally apportioned as 
dividends in the form of paid-up insur- 
ance, represented an additional surp]'1s 
of, say $173,000. This amount added to 
the specified surplus of $22,666.28, con- 
stituted an actual surplus at that date 
of not less than $195,666.28, or over 35 
per cent. of the company’s total assets. 

Without doubt the office records of 
other companies of that day will show 
similar surplus accumulations, at least 
in the case of companies still in exist- 
ence, nothwithstanding the absurd state- 
ments of the State Mutual of Georgia. 
The latter company, however, claims 
not only that the companies had no sur- 
pluses, but that they did not need any, 
its statement being: “The legal safe- 
guards thrown around all insurance 
companies in the United States made 
it unnecessary that the companies have 
a surplus; legal requirements made 
them safe without it.” This statement 
is so ridiculously absurd as to require 
no refutation. As a matter of fact, there 
were no “legal safe-guards” in that day, 
practically no insurance laws, and no 


SUCCEEDS B. W. LACY, JR. 





Charlies G. Taylor Becomes Secretary 
and Actuary of South Atlantic 
Life. 





Charles G. Taylor for some time con- 
nected with the Virginia Insurance De- 
partment has been appointed secretary 
and actuary of the South Atlantic Life 
of Richmond, succeeding B. W. Lacy, 
Jr., who recently resigned to become 
vice-president and actuary of the South- 
ern Life of Fayetteville. Mr. Taylor 
will assume his new duties September 1. 





Harvard University Insurance Course. 





An important enterprise has been in- 
augurated by Harvard University in 
establishing a “Graduate School of Busi- 
ness Administration” which includ2s a 
complete course of instruction upon in- 
surance covering a period of two years. 
The design is to give college graduates 
the sam2 professional preparation in 
insurance as is given in the law and 
medical schools. 

The courses for this Graduate School 
have been carefully arranged under the 
direction of Prof. Edwin F. Gay, and 
they are the result of extended inquiry 
into the needs and demands of business 
mea. The new school has been orgaa- 
ized with the customary thoroughness 
displayed by Harvard University. The 
instruction will cover all branches of 
insurance, Mr. William B. Medlicott 
having been secured to lecture on fire 
insurance, and Herbert B. Dow on life 
insurance. Mr. Mediicott is speciar 
agen: in New England for the Atlas 
Assurance. Mr. Dow is the actuary of 
the New England Mutual Life. 

Insurance is appearing with greater 
frequency in courses of college ins*ruc- 
tion, but Harvard University, in taking 
up in a practical way the question of 
professtonal preparation for the busi- 
ness, puts itself in accord with a grow- 


ing public sen*iment in favor of higher | 


qualifications for this branch of work. 





Prussian Life in Massachusetts. 





Entrance into Massachusetts has been 
secured by the Prussian Life of Berlin, 
which transacts a reinsurance business 
only in this country. 





Senator Joseph S. Frelinghuysen re- 
turned from a European trip on Friday 
last looking hale and hearty. 





supervision. There are “legal safe- 
guards” to-day, the chief of which is tne 
absolute requirement that all legal re- 
serve companies shall have a surplus. 
The day that an examination of any 
legal reserve company shows that it has 
no surplus, it will get immediate notice 
to suspend the writing of new insur- 
ance. Doubtless many companies in the 
early day did not have a sufficient sur- 
plus, and the events of the early seven- 
ties proved that they were not “safe 
without it.” In fact, all the companies 


that had no surplus at all, and others | 
that had an insufficient surplus, went | 


THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, E, P. MARSHALL, 


President. Vice-President 





The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 
Are up-to-date in every re- 
_ 8pect,—including provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous, 
Agents wanted in unoccupied 


territory. Write the Home 
Oifice, Des Moines, Iowa. 





MEN WHO CAN 
meet the first 
requirement will 
find the other tuo 


EARNEST 
WORKERS 


Wanted in poomptty supplied 
by the 

Good UNION 

Territory MUTUAL. 

To Sell Policies recently 

- changed to com- 

Plain ply with revised 

Policies laws. Everything 


| up to the times. 





Union Mutual Life Insurance Co., 
PORTLAND, MAINE 
FRED. E. RICHARDS, President 

Epson D, ScoFIELD, Supt., 
180 Broadway, New York City 


THORNTON CHasgs, Supt., 
84 Adams‘St., Chicago, Li! 


Write 
either 





to the wall promptly as the facts were | 


revealed. 
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ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


3 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 








| AMERICAN CENTRAL 


Life Insurance Co. 


Indianapolis, Indiana. 


BD  okbitewiscavitaaded $1,800,000 

Surplus security to policy- 
ER rere ee 425,000 

Insurance in force........ 21,000,000 
Liberal contracts for agents in 


Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tennessee and Alabama. 


Write today for Information. 
N. E. Cor, Sansome 2nd Sacramento Sts. 
SAN FRANCISCO, CAL, 
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Favors Valuation Rule For Insurance Bonds. 


By JOHN TATLOCK. 


An attempt to remedy one of the most 
salient, though generally unrecognized, 
detects of the so-called Armstrong legis- 
lation in regard to lite insurance, was 
made at the last session of the New 
York Legislature by the introduction of 
a bill to amend section 18 of the insur- 
ance law. The proposed amendment ap- 
pears to have been considered in com- 
mittee, but was not reported. 

The necessity for such amendatory 
legislation is, however, not of a tempor- 
ary or perfunctory nature, but of in- 
creasing importance, and some further 
discussion of the end sought to be at- 
tained by the bill, and ot the reasons 
underlying the requested legislation, 
may therefore be in order. 

The proposed amendment of section 
18 of the insurance law comprised a rule 
for the valuation of such assets of life 
insurance companies ag are included un- 
der the generic title of bonds. Invest- 
ments in bonds fall within a speciai 
class, as distinguished trom oiber in- 
vestments, for the reason that the 
amounts to be realized at maturity from 
such securities are, very generally, dif- 
ferent from the amounts originally in- 
vested therein; in other words, bonds 
are usually purchased at a premium OF 
a discount. It is necessary theretore to 
account for the difference, and preici- 
ably at intervals during the period in 
which the bond is in torce. The pro- 
posed amendment to section 18 provided 
that such a difference in a given case 
should be gradually made to vanish by 
valuing the bond on the basis of the 
effective rate of interest, to be realized 
if held to maturity, at which the bond 
was purchased, the effect of such a rule 
being to make the book value of the 
pond at maturity equal to the actual 
amount to be then realized therefrom. 
Such a general rule, applicable to the 
bond investments of all life companies, 
is the first object of the sought-for legis- 
lation. 

Opposes Rule of Practice. ’ 

The second object to be attained is 
the abolition of that illogical rule of 
practice, not required by law (except in 
one or two instances of recent enact- 
ments in western states) and resting 
only upon a supposed, but non-existent, 
analogy between the purposes of the in- 
vestments of life companies and those 
of banks and similar institutions, by 
which bond investments are required to 
be accounted for on the basis of so- 
called market values at the date of ac- 
counting. Such a rule of procedure en- 
tirely ignores the consideration that life 
companies are not traders in securities 
but are really trustees, that the invest- 
ments are made to be held to maturity 
and that market fluctuations, of securi- 
ties reposing in the safe, produce no 
real effect upon the financial status of 
the companies. This position has been 
admirably stated by Charles E. Sprague, 
Ph. D., in his paper, “The Proper Basis 
of Bond Accounts When Held for Invest- 
ment” (the annals of the Amer. Acad. 
of Political and Social Science, vol. 
XXX, No. 2), and igs expressed in the 
following quotations from said paper: 

“The market value is of absolutely no 
importance to an investor who does not 
contemplate changing the investment 
but will hold it to maturity. The ups 
and downs of the market do not in the 
least affect the value to him; if he were 
to record these fluctuations it would be 
merely to substitute an undulating zig- 
zag for the natural and logical curve of 
the investment value, since in either 
case the point of final rest is par at 
maturity. Such a case is that of a 
trustee who, under the decisions of the 
courts of New York, is bound to keep 
his trust intact, carrying the invest- 
ments at their investment value and re- 
investing all in excess. . . . 

“Altho the market price is of great 
utility, I do not admit that it can be in- 
troduced into the accountancy of invest- 


ment. It is not an act nor a fact of the 
business; it is a statement of what 
might be done. When the bond just 
mentioned has gone up to 104, the own- 
er has not gained a penny. He merely 
has an opportunity presented; if he lets 
it pass, the opportunity has not had the 
slightest effect on his financial status.” 

An extended argument on this sub- 
ject, with special reference to the bond 
investments of life companies, is con- 
tained in a paper by the present writer, 
read at the meeting of the Association 
of Life Insurance Presidents, December 
6th, 1907, and entitled, “On the Proper 
Method of Valuation of Fixed Term Se- 
curities Owned by Life Insurance Com- 
panies.” 

Change is Necessary. 

The reasons which now render neces- 
sary the adoption of a fixed rule of vai- 
uation, as indicated above, are to be 
found in section 83 of the New York in- 
surance law. Under the provisions 
thereof the surplus, of companies doing 
business on the participating plan, de- 
termined at the date of accounting by 
already established rules of law and 
practice, must be distributed, subject 
only to certain definite reservations as 
specified in section 83. Under the mar- 
ket value system of valuation of bonds, 
the observance of the provisions of sec- 
tion 83 requires that paper profits must 
be allotted and paid in cash and paper 
losses must be deducted from surplus 
otherwise actually earned and thereby 
withheld from policyholders. The ef- 
fect of compliance with the terms of 
section 83 is therefore, having regard 
to market values, to produce from year 
to year extreme fluctuations in the 
amounts of surplus annually allotted to 
policyholders, fluctuations which are 
absolutely unexplainable from the 
standpoint of the average policyholder 
and which really involve the grossest 
inequities. 

Two objections to the proposed 
amendment have been raised; the first is 
that on account of the legislative, as 
well as the voluntary, forcing of the life 
companies into the banking business, 
by reason of the extreme cash surren- 
der values, and provisions for loans 
which are now incorporated in policy 
contracts, companies should value their 
assets on such a basis as will provide 
for immediate liquidation. This objec- 
tion is not, when analyzed, a criticism 
of a definite rule of valuation of nego 
tiable securities as indicated above, but 
is really an arraignment of the cash 
surrender value system, a system which 
to-day constitutes a real menace to the 
prosperity of the companies and a 
source of weakness in their financial 
status. As regards this point, the prob- 
lem is not so much the difficult one of 
keeping assets in cash and at the same 
time earning the necessary interest 
thereon, as it is that of good manage- 
ment which sees a little distance into 
the future and provides now for what 
the future may bring forth. Good man- 
agement has met this problem success- 
fully in the past and will undoubtedly 


WANTED. 





WE WANT RELIABLE BROKERS, 
FIRE, LIFE, ACCIDENT AND CAS- 
UALTY. ALSO GENERAL AGENTS 
WITH SURPLUS LINES TO SEND 
THEIR NAME AND ADDRESS TO US. 
WE ARE IN A POSITION TO MAKE 
DIRECT HOME OFFICE CONTRACTS 
WITH MEN OF ABILITY WHO CON- 
TROL EITHER SMALL OR LARGE 
LINES OF LIFE INSURANCE, AND 
WILL PAY A FLAT COMMISSION OR 
LIBERAL COMMISSIONS AND RE- 
NEWALS. ADDRESS “BROKERAGE,” 
EASTERN UNDERWRITER OFFICE. 


UNEMPLOYED, OR DISSATISFIED 
LIFE INSURANCE AGENTS AND 
SOLICITORS WHO HAVE DEMON- 
STRATED THEIR ABILITY, BUT ARE 
NOT SATISFIED WITH PRESENT 
SURROUNDINGS, AND ARE WILLING 
TO MAKE A CHANGE TO COM- 
MUNICATE WITH THE MAN- 
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AGER OF A LARGE, WELL KNOWN 
COMPANY FOR SPECIAL WORK.| 
ADDRESS “ MANAGER” EASTERN | 
UNDERWRITER OFFICE. 





| 
| 
| 
| 
| 
| 
| 
| 


A RARE OPPORTUNITY 
1S NOW OPEN TO A FEW MEN OF | 
UNQUESTIONED INTEGRITY AND| 
SOBRIETY, WHO CAN PRODUCE EVI. | 
DENCE THAT THEY ARE CAPABLE | 
OF TRANSACTING BUSINESS WITH | 
MEN OF MEANS ON A LARGE SCALE, | 
WHEN THE PROPOSITION IS EN.| 
TERTAINING BOTH TO THE INVEST- | 
OR AND THE AGENT. NOT INSUR- 
ANCE WORK. REPLIES TREATED) 
IN STRICTEST CONFIDENCE IF DE- | 
SIRED. GIVE PARTICULARS IMME- | 
DIATELY, ADDRESSING P. 0. BOX)! 
641, ATLANTA, GA. 





STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance| 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. | 
Salesmen will be furnished with an at- | 
tractive and complete selling kit, and} 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from stockho!ders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 





be able so to meet it in 
when occasion arises. 

The second objection is that, while 
the proposed rule of valuation is entire- 
ly proper of application for the division 
of surplus, yet as a standard of solven 
cy, the market value basis is to be pre- 
ferred. This position must be regarded 
as radically unsound. If a company is 
solvent enough to have surplus to di- 
vide, it is solvent—and that is the end 
of the matter—New York Commercial. 


the future, 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 





at a rate equalled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equalled by 


few companies. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


For Information Address 


834 Nassau Street, 





NEW YORK, N. Y. 
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UNEXCELLED IN 
-Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Matual Life 
Assurance Company 


Worcester, Mass, 


_— 





Incorporated 1844, 


Financial Statement, Jan. 1, 1908. 





PEED  <iabwctvivacachen’ $29,845,723.08 
So eee 28,286,361.96 
aD. kevdscnces $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





1860 48th Year 1908 


‘Home LifelnsuranceCompany 


of New York. 

GEORGE E. IDE. President 
Assets... ‘ - $20,1.04,853.63 
Liabilties (including Divi- 

dend Endowment Fund) . 
Dividend Endowment Fund 

(Deferred Dividends)..... 
Net Surplus 
Insurance in Force 


19, 235,418.20 


1,795,020.00 
769,435.43 
86,193,296.87 


The 48th Annual Report shows a gain 


in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. See. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 


holder and agent. 
For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bostou, Mass 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

——_ Each Week —_ 
Subscription $3 Per Annum 
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Result of Confidence, Concentration 


and Perseverance 





We reproduce a cut on this page for 
the lesson it conveys to the man in the 
field, the home office and in fact any 
business life. 

A little girl out in Iowa, the daughter 
of a special agent of the Prudential, was 
hunting for four-leaf clovers. Her father 
asked her what she was doing, and upon 
being informed, he said: “Daughter, I 
presume fcur-leaf clovers are about as 
searce as life insurance applicants.” 

The little girl looked up at her father, 
and with a thoughtful expression on her 
face replied: “Well, father, if life in- 
surance prospects are as scarce as four- 
leaf clovers, to-morrow I am going to 
show you how to canvass.” And she did. 


Marriages, births, assumed obligations 
—business and otherwise—add daily to 
the multitude known as prospects for 
the life insurance agent. Consequently, 
he may enter upon his duties with the 
greatest confidence as to the abundance 
of applicants if sought out properly. 
Concentration.—The great trouble 
with too many solicitors is the lack of 
concentration. They forget the occupa- 
tion in which they are engaged and al- 
low their thoughts to be diverted into 
other channels. Had the little girl who 
set out to hunt four-leaf clovers given 
up hope after an hour’s toil and allowed 
her attention to be attracted in other 
directions, the results for the day would 





At the close of the next day she tri- 
umphantly exhibited to her father no 
less than thirty-seven four-leaf clovers 
which she had found during the day. 

The girl pasted them on a sheet of 
paper and the father had it photograph- 
ed with the policy of the company he 
represents as a background, which fur- 
nished the subject for the cut herewith. 

If every life insurance agent possess- 
ed the patience and perseverance of this 
little girl, how different would be the 
results experienced by most solicitors. 

The father had no doubt canvassed, 
in a way, the territory in which he 
operated with discouraging results. He 
was sincere in his statement that four- 
leaf clovers were as scarce as life insur- 
ance applicants and believed that his 
daughter would have little to show as 
the result of the labor she contemplated. 
The success achieved was due to the 
practical use of three very essential ele- 
ments in life insurance soliciting, name- 
ly, Confidence, Concentration and Per- 
severance. 

Confidence.—The girl knew that four- 
leaf clovers were to be found. She had 
doubtless seen many of them and con- 
sequently possessed the advantage of 
entering upon her task feeling assured 
of success. Self-confidence (not self- 
consciousness) is essential to success 
in any line of business. A man who 
does not believe in the possibility of 
achievement seriously encumbers him- 
self in the battle of life. The vast am- 
ount paid to beneficiaries in the past, 
together with the contracts now out- 
standing under which companies are ob- 
ligated to pay billions of dollars in the 
future is sufficient guarantee to the so- 
licitor that applicants are to be found. 


have been different. She started out on 
a definite mission. Probabiy she passed 
many beautiful flowers, or scenes during 
the day, but her mind was fixed upon 
four-leaf clovers, and she saw them a- 
plenty. Others, not possessing a single- 
ness of purpose, could have travelled 
the same ground all day without seeing 
a single object of the search. 

It is also a foregone conclusion that 
the girl did not spend her time jumping 
from one field to another. Having found 
a clover patch she gathered in the 
“jewels.” Solicitors often lose golden 
time in changing from one field of labor 
to another, instead of intensively culti- 
vating a small area. 

Determination.—There is not a ques- 
tion of doubt but that this girl looked 
through many more clovers that day 
than there were people in the town, or 
city, for her father to solicit, but she 
kept diligently at the task assumed, 
determined to carry it out successfully. 
No time was lost drifting aimlessly 
about. With the work of the day map- 


ped out, the resolution “to do” was not | 


lost sight of uatil victory was well in 
hand. 

The lesson taught by this little girl 
should prove an inspiration to the man 
or woman who thinks the field for se- 
curing life insurance applications is ex- 
hausted. To win, one needs confidence, 
concentration and persistence. Apply 
these, and results are sure to come, 





Where Credit Belongs. 





In our issue of August 13th we repro- 
duced a telegram from “Ten Special 
Agents” of the Northwestern Mutual 
Life to Judge Henry L. Palmer, presi- 
dent of the company. The sentiments 
expressed were so beautiful, concise 
and comprehensive that they were 
adopted as those of the Agents Associ- 
ation. We have since learned that the 
telegram was read by Sam D. Goza, of 
Helena, Mont., state agent of the North- 
western Mutual, and was signed by the 
following Special Agents in that State: 
Thomas W. Harris, S. W. Teagarden, 
Phillip Gibson, J. B. Furley, W. P. Ma- 
theson, Conrad Becker, F. I. Gano, H 
K. Harkness, E. J. S. Moore, and Frank 
M. Brooder. 





PRUDENTIAL $100,000 LEAGUE. 





Thirty-Six Field Men Already Qualified 
During 1908 With Four Months 
to Go. 





The “$100,000 League” of the Pruden- 
tial is making quite a hit with the Or 
dinary staff of the company. Up to and 
including August 22nd, thirty-six field 
men had qualified for membership, as 
follows: J. S. Cranston, C. M. Adams, 
J. R. Tapia, R. J. Mix, H. H. Roth, Wil- 
liam Dutcher, J. C. Ward, Joseph Herz- 


berg, C. C. Cornetet, O. B. Herrick, E. 
N. Van Vliet, J. E. Smith, J. M. Gold- 
smith, A. C. Williamson, W. L. Mc- 


Pheeters, C. B. Knight, E. S. Rowland, 
F. C. Mann, James Perry, H. S. Mack, 
H. A. Austin, R. S. Boyns, D. M. Hodges, 
H. H. Knowles, R. H. Ferguson, W. L. 
Sessions, T. P. Reynolds, J. M. Skinner, 
A. C. Crowder, T. E. Mitchell, R. S. 
Cummings, Henry Wertimer, Sidney 
Rosenthal, A. F. Boles, George Pulsifer, 
Chas. H. Willcox. 


| 
With over eighteen weeks to go it 


may safely be predicted that the mem- 
bership of the Prudential League will 
be materially increased before the close 
of 1908. 





According to statistics published the | 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


RELIANCE LIFE 


—— ree 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 





Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 


Mutual Life is the largest stockholder | 


in the New York, New Haven and Hart- 
ford Railroad, owning 35,640 shares. 
The Aetna Life owns 5,027 shares; 
Aetna Fire 2,888; Phoenix of Hartford 
2,500; New England Mutual Life 1,959. 





$25,000 Damages Asked for Loss of 
Husband. 





Asserting that the Scranton Coal 
Company, of Scranton, Pa., was negli- 
gent in not affording proper protection 
to her husband, who was killed by fall- 
ing into a shaft on October 19th, 1907, 
Mrs. Martha Bailey, 
has brought suit against the corpora- 
tion for $25,000 damages. 








Peters Building 





EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


ATLANTA, CA. 


Reserve Company, 








of Dickson City, | 


Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of: great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments 
Annuity. 


or as a 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 
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INDUSTRIAL DEPARTMENT 





NOT ENTERING THE SOUTH. 





The Prudential Insurance Company 
denies emphatically that it is consider- 
ing the advisability of entering the 
Southern States for industrial business. 

It is thoroughly equipped with statis-- 
ties covering every State in the Union, 
but has not at any time contemplated 
expansion southward in its industrial 
field. 





Courage. 

Perhaps the one thing above all oth- 
ers which an insurance man most needs 
is courage. He absolutely must pos- 
sess some measure of “fighting spiri<.” 
If a man is easily set aside from his 
purpose, if he can be easily depressed 
by reverses, he will rarely make a suc- 
cessful life insurance canvasser. What- 
ever methods the superintendent or 
manager has for determining whether 
a new man will be successful or not, 
he simply must keep “quitters” off his 
force if he would save his company 
from a heavy lapse ratio and unneces- 
sary expense. 

Beyond question the agent’s chances 
of success depend to a great extent 
upon the backing he receives from his 
superintenden+ and manager and from 
the encouragement given by the head 
office. 

When a man starts out canvassing, 
he is very apt to get discouraged after 
going for some time without getting 
any business; and should he, while in 
this state of mind, receive a reproof 
from his manager or the announcement 
that he will be fired if he does not quick- 
ly get better results, the chances are 
that another name will be added to 
the army of dissatisfied, discouraged 
and grumbling failures, and that he will 
soon go to pieces. 

Now, in the words of the immortal 
John Henry: it’s up to you, Messrs. 
superintendents and managers to see 
that every man receives enough en- 
couragement and backing to keep him 
satisfied. As long as he makes money, 
he will not get discouraged, and it is 
“up to you,” gentlemen behind the desk, 
:o show them the proper way of mak- 
ing a substantial living in this business. 
—Union Life Gazette. 





The Allentown, Pa., No. 1 district of 
the Prudential is making increase in 
both branches and the district is mak- 
ing good during the summer campaiga. 
Assistant R. E. W. Ziegler has been 
confined to his bed, having been ill for 
several weeks. Assistant E. O. Schaffer, 
who has been in the service of the 
company for the past fifteen years, has 
been retired on account of his ill 
health, with a very handsome pension. 
Assistant Pedley, who has been trans 
ferred from the Reading district is 
making good in the Allentown No. 1 dis- 
trict and is a favorite among the men. 
The following men are the five leaders 
in the Allentown No. 1 district in salary 
increase to date: S. Dutko, J. Lerch, 
H. Goundie, W. A. Miller and H. K. 
Bauman. The following are the five 
leaders in Ordinary. B. S. Newhard, 
H. Fenstermaker, J. Rinck, H. Heydt 
and H. Heintzelman. The Allentown 
No. 1 district will figure conspicuously 
in the very near future among the first 
fifty in salary increase for the year. 
Assistant P. Werley specialled 
Agent Keifer’s debit last week and 
wrote 63 applications for $4.61, which 
goes to show that business can be had 
if properly looked after. 





A beautiful and most unique invita- 
tion printed and enclosed in silvered 
paper, has been received by many 
friends of Superintendent P. J. Kraus 
of the Chicago North district of the 
Metropolitan, inviting them to attend 
an excursion to Michigan City, Ind., on_ 
Saturday, August 29, ia celebration of 
his twenty-five years continuous ser 
vice with the company. Many super- 
intendents have sent regrets and con- 


gratulations, while quite a few have 
signified their intention of being pre- 
sent as Superintendent Kraus is one of 
the most successful, as well as genial 
men connected with the company. 





The many frieads of Superiatendeat 
Zach T. Miller of the Prudential’s New 
York 8 district, the pride of division 
A. will be pleased to know that on his 
return from his two weeks vacation he 
will take his one hundredth and eighth 
degree in the oriental society of the 
order of the Yellow Ribbon, one of “he 
most aristocratic and fashionable secret 
organizations in New York. 





Superintendent John Dolph of the 
Baltimore, Md., district of the Metro- 
politan has been on a visit to the home 
office, returning home Monday evening 
last. During his visit Mr. Dolph found 
time *o call on a number of old friends 
among the New York superintendents 
and spent Sunday as the guest of Sup- 
erintendent George A. Weigel. 





Relative standing of districts of the 
Union Life of Canada. Basis of anaual 
premium income increase (industrial, 
quarter-a-week and ordinary) combined 
with per cent. of collections. Division 
A—Winnipeg, D. J. Scott; Quebec, A. 
Bedard; Toronto, R. M. Gifford; Otta- 
wa, N. T. Leger; Montreal, J. ; 
Tremblay; Hamilton, E. C. Ludford; 
London, J. E. Griffiths; Halifax, Super- 
visor H. Cole Evans. Division B—Ni- 
agara Falls, W. C. Fowler; Galt, T. E. 
Holmes; Valleyfield, D. Lavoie; Owen 
Sound, W. H. Wetmore; Sherbrooke, 
H. N. Brien; Stratford, E. McArthur; 
St. Catharines, D. Stewart; Sydney, T. 





Oxton; New Glasgow, C. W. Thistle; 
Yarmouth, W. F. Mullen. 
The new superintendent of the Pru- 


dential at Oshkosh, Wis., is Jacob A. 
Zimmer formerly special assistant sup- 
erintendent at Dubuque, Iowa. 


White Banner List of the Colonial to 
and including week of August 12. At- 
lantic City, J. S. Hoge; Yonkers, S. 
Weiss; Bayonne, S. Zelniker; Elizabeth, 
H. Morlock; Allentown, E. J. Kester; 
South Philadelphia, S. B. Hoge; Tren- 
von, L. P. Welsh; Pittsburgh, J. I. 
McLeod;; Newburgh, J. G. Walsh; 
Brooklyn, W. J. Bura; Jersey City, W. 


L. Griffin; Reading, S. C. Millard; Har- 


risburg, E. W. Cranmer; York, D. M. 
Hunter; Harlem, D. E. O’Neil. 





The very latest and most encouraging 
news of the Washington, D. C., district 
of the Prudential is contained in a le*- 
ter received from Superintendent G. 
S. Wainwright only a few days ago. 
“I celebrated my 10th anniversary as 
superintendent on July 25th by giving 
an excursion for my agents and assist- 
ants, and the members of their families 
and relatives to Chesapeake Beach. We 
had a special train and the party con 
sisted of about 300. Seven handsome 
prizes were given out, and everyone 
seemed to enjoy themselves bathing, 
fishing, crabbing, sailing and dancing, 
etc. I would also state for your infor- 
mation that I have just returned from 
my two weeks’ vacation which was 
spent at the Thousand Islands. We re- 
turned by the way of Montreal, Lake 
Champlain, Lake George, and the Hud- 
son River. I now feel like a three- 
year-old, and the old Washington, D. C., 
district will be heard from for the re- 
maining months of the year unless I 
greatly miss my guess.” 





Standing of the districts of the Life 
Insurance Co. of Virginia as to amount 
of placed ordinary: Class Al—Rich- 
mond, Norfolk. Class 1—Danville, 
Spartanburg, Union, Petersburg, Lynch- 
burg, Newport News, Atlanta, Columbia. 
Class 2—Columbus, Augusta, Gastonia. 





Promotions and appointments by the 
Union Life of Canada: Jas. McArthur, 
direct agent at Guelph, promoted super 





intendent at London, Ont. E. Hartwell, 
appointed direct agent at Guelph, Ont. 
During the absence of Superiatendent 


S. B. Blakeman of the John Hancock’s 
New York 2 district on his summer out- 
ing, ~he members of his staff have de- 
termined to present him, on his return, 
with the largest increase in both indus- 
trial and ordinary ever written in the 
district. If they do this it’s up to Blake- 
man to take a more extended trip nex‘ 
time in order that the staff may doubt- 
lessly surprise their progressive super- 
intendent. 





The leaders in the New York 7 dis- 
trict of the Prudential, Superintendent 
David Reinharz, are in ordinary Assist- 
ant L. W. Nathan in industrial, Assis*- 
ant H. Nathan and Agent B. Joachim. 








J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE 


COMPANY of vikeinn 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 


The OLDEST Southern 


Life Insurance Company 


The LARGEST Southern Life Insurance Company 


The Most Approved Forms of Life, 


Endowment and Industrial Policies Issued 


on Favorable Terms 


isqhduseieacecdieuancsetd OVER— $4,000,000 
Se eee? OVER— $61,000,000 


Total Payments to Policyholders since Organization OVER—$8,500,000 








Dividends of 6% paid June 


- 


Commissioner. 


JOHN LANGHAM, 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 18989. 
Executive Offices, 420 Walnut Street 


$2,000,000.00 Paid For Insurance Written 
——_——_: Since March 6th, 1908 :———_——_ 


All policies are registered and signed by the Insurance 
Agents wanting to sell an ideal stock proposi- 
tion can obtain good contract. 


GUY DE LA RIGAUDIERE, Manager of Agencies 


20th, 1908, to stockholders of 


Philadelphia, Pa. 


Address Executive Officers : 
Jr., President JOSEPH L. DURKIN, Secretary 











No. 7 has pledged itself for a large 
amount of ordinary during the week 
of the 24th and the boys always make 
good. 





‘Lhe various districts of the Prudea- 
tial comprising Division A are having 
a special ordinary during the pre- 
sent week. The most noted spellbiad- 
ors from the home office and field, have 
been addressing the different staffs and 
from pledges made and the aumber of 
applications already written indicate a 
great Prudential week. 





“Ladder of Fame” of the Life Insur- 
ance Company of Virginia two weeks 


ending August 10, 1908. Brown, At- 
lanta, $3.25; Kaminer, Spartanburg, 
$2.85;" McDonald, Atlanta, $2.80; Aber- 
crombie, Atlanta, $2.75; Huffines, 
Greensboro, $2.05; McCary, Shreveport, 
$2.00; Andrews, Atlanta, $1.95; Cohen. 
New Orleans No. 2, $1.85; T. M. Dur- 
ham, Shreveport, $1.85; Stone, Greens- 
boro, $1.85. 





Do You Know an Opportunity? 


The Prudential Offers You a 
Good One. Secure a 
Contract Easy 
to Sell. 


of 


The Prudential 





We want Agents. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 


Home Office, - - NEWARK, N. J. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


w. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - Do what they say 


Solicitors of this Company have a broad 
fleld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASOETS..... ...<... over $4,500,000.0 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 





JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 


STRONGEST IN THE SOUTH 


Surplus to Policyholders 
$490,291.07 


WRITE REGARDING TERRITORY 





C. W. GOLD, Superintendent 
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ELIMINATE THE CORPORATION 
BAITERS. 





Western managers believe that the 
time is opportune to take up the ques- 
tion of a repeal of the Blanchard anti- 
compact law in Lowa. 

There has been a noticeable tendency 
throughout the country of late to repel 
the spirit which constantly howls 
against corporations, no matter what 
the nature of the business conducted 
may be. A few years ago this spirit 
seized the legislatures of several States 
and insurance institutions came in for 
a goodly share of attention. As a re- 
sult anti-compact measures galore 
were enacted. 

One of the most bitterly fought meas- 
ures was that known as the Blanchard 
anti-compact measure introduced in the 
Iowa legislature. The fight was not 
only carried on while the bill was under 
consideration, but also after it was 
passed and became a law. Wholesale 
arrests of special agents were made be- 
cause they insisted upon their right to 
hold meetings if they desired to do so. 

Instead of the enactment of this law 
bringing about a reduction of rates, as 
had been predicted by its sponsors it 
had the opposite effect, rates steadily 
increasing since that time. 

The reason for the increase is appar- 
ent to every one familiar with the fire 
insurance business. Cost in conducting 
the business may be greatly reduced 
where it is possible for co-operation be- 
tween companies in handling necessary 
details. In many instances service per- 
formed may be a value, and a necessity 
to company transacting business in the 
field where the service is rendered. It 
requires no argument to show the ef- 
fect on the cost of conducting the busi- 
ness where this expense may be shared 
by all companies, instead of each com- 
pany having to perform the work for 
itself. 

There is no necessity for attempting 
by logical arguments to point out the 
unjust nature of the average anti-com- 


pact legislation. What is needed, is a 
movement for the elimination of men 
known as corporation baiters. Corpo- 
rations are a necessity, and it is folly 
to presume that the same degree of 
honesty cannot be found in corporate 
organizations as is found in the individ- 
ual business life. The man who is out 
to hammer corporations regardless of 
circumstances is not a suitable person 
to represent his State in the Legisla- 
ture. 





PROTECTING THE BENEFICIARY. 





In taking out life insurance for the 
benefit of wife and family, the average 
bread winner assumes that the proceeds 
of his policy, should death occur, will 
in a measure offset the loss of the regu- 
lar weekly or monthly income. 

It often happens, however, tha: through 
mistakes or inexperience, the insurance 
does not accomplish the purpose for 
which it was intended. Money and 
property dwindle away when not pro- 
perly handled, and the average woman 
with from $5,000 to $25,000 in money 
as the proceeds of a life insurance poli- 
cy is at a loss to know what to do with 
it. While many, through proper coun- 
sel or personal ability, safely invest 
sums of this nature, yet many pitiful 
stories could be recited of protection 
provided which did not protect. 

To offset possibilities along the latter 
line, the Instalment Policy was a decid- 
ed step in the right direction. Under 
this contract wives or childrea do not 
receive the proceeds in one large sum. 


Consequently they do not experience 
the difficulty requisite for investment 
and safety. Likewise they are not 


tempted to spend it foolishly, and by 
prudent forethought of the provider are 
kept from the hands of unscrupulous 
individuals who might try to defraud 
them. 

The Prudential has gone the Instal- 
ment Policy one better by issuing a 
Menthly Income Policy, which will un- 
doubtedly prove to be a popular con- 
tract. By this policy the assured can 
provide for a regular monthly income 
to dependents for a period of twenty 
years, or for natural life if more than 
twenty years. 





. 
TURNING THE TRICK. 





For many years accident insurance 
companies have been made victims of 
shyster lawyers who make a practice 
of prosecuting claims for damages for 
injuries—fraudulent and otherwise. 

Having received information as to an 
accident they rush to the scene and be- 
wilder the injured party with mammoth 
estimates as to possible financial recov- 
ery for damages. 

The practice has even gone farther, 
so that an organized body actually co- 
operates with imposters who make 
fraudulent claims from time to time. 

It seems as though the trick will 
work both ways, for according to a 
Philadelphia dispatch one John Schaef- 
fer, by posing as the victim of a rail- 
road accident has swindled lawyers in 
most of the large cities of the United 
States during the past two years by 
means of worthless checks. The New 


York Times gives the following as an 
alleged confession and capture: 

Schaeffer said that he had realized 
as much as $50 to $100 a day by his 
operations. His plan, he said, was to 
pretend to engage an attorney to prose- 
cute a damage suit for mythical person- 
al injuries. Having obtained the law- 
yer’s confidence, he prevailed upon him 
to lend him temporarily financial as- 
sistance by cashing a check for $10 or 
$20. Until he started to exploit bogus 
checks he was a day laborer in Spring- 
field, Ohio. Schaerfer called upon 5S. 
Walter Foulkrod with his customary 
story. The lawyer listened attentively. 
When Schaeffer remarked, “By the way, 
I am short of funds; could you accom- 
modate me for a day or two with $10 on 
this: check”? Mr. Foulkrod sprang up 
and cried, “I know you. You are the 
same man who was in my office three 
years ago with the same story, and got 
money out of me by means of a worth- 
less check.” Schaeffer made a rush for 
the doors and ran along Frankford 
avenue. The lawyer quickly overtook 
him and turned him over to a police- 
man. 





Agents’ Associations. 





There was some years ago, says “The 
Bulletin,” of the United States Fidelity 
and Guaranty Company, a very general 
movement among representatives of 
surety companies in the various cities 
and towns of the country to organize 
local associations or boards for the im- 
provement of conditions and for mutual 
advantage and benefit. We note this 
year a revival of interest and a conse- 
quent desire for information and advice 
upon the subject. Wherever such orga- 
nizations have been effected they un- 
doubtedly have been of benefit not only 
in bringing agents into closer touch, but 
also in eliminating abuses and better- 
ing conditions. 

The 10 per cent. ruling has compelled 
agents to divide the larger risks with 
their competitors, and there has result- 
ed a general disposition to apportion 
applications among the respective com- 
panies, thus doing in advance what re- 
insurance might have to accomplish 
after the bonds were issued. This has 
created a better feeling among compet- 
itors, and as a result the former intense 
rivalries are rapidly passing away. 

We consider it a wise action on the 
part of surety representatives every- 
where to get together and form such as- 
sociations for the improvement of the 
business, and still recommend the rules 
of the association at Washington, D. C., 
as a model. That organization has had 
its vicissitudes, its ebb and flow of good 
feeling and success, but its very exist- 
ence is a tribute to what can be accom- 
plished in a city where over 20 surety 
companies are represented, and where 
competition is fiercest. 

It is worth the effort to try to get to- 
gether, if only on a few points of gen- 
eral importance, for it will dignify, up- 
lift and advance the business for rivals 
to touch elbows occasionally. You will 
find your much-feared competitor is 
very human, like yourself, and just as 
frightened at you as you are in dread 
of him. 

The day of regarding surety rates as 
merely a target to be shot at by every 
agent has happily passed. The reign of 
common sense has succeeded the period 
of cutting and slashing and abuse of 
rival companies. The fire and life in- 
surance agents seem to experience lit- 
tle or no difficulty in forming local as- 
sociations for mutual advantage, and 
we feel quite sure that it will be found 
equally possible to form similar organi- 
zations by agents of the surety compa- 
nies. 





F. N. Everett, for many years con- 
nected with the home office of the Pro- 
vident Savings Life and more recently 
with A. H. Gseller of Newark, New Jer- 
sey manager of the National Life of 
Vermont, has joined the home office 
staff of the Prudential. Mr. Everett is 
well liked and is a young man of 


marked ability. 











OF PERSONAL INTEREST 





Dr. Leslie D. Ward, vice-president of 
the Prudential Insurance Company, re- 
turned from a trip abroad during the 
past week. While sojourning in Eng- 
land, he took occasion, as he always 
does, to visit the home office of the old 
Prudential of London. Though bearing 
the same name the relations between 
the two offices are of the most cordial 
nature. In fact the organizers and 
builders of the younger giant domiciled 
in Newark studied the industrial sys- 
tem at the home office of the older or- 
ganization, and the officers of the latter 
have viewed with unrestrained pride 
the wonderful progress made by the 
Prudential of America. 

Dr. Ward, in an interview with a rep- 
resentative of The Eastern Underwriter, 
spoke in the highest terms of the Old 
Prudential. He said that its officers, 
while not expecting to equal the record 
of 1907, which was the Golden Anniver- 
sary Year, were well satisfied with re- 
sults so far. 

He had little to say regarding the 
company in the upbuilding of which he 
has been such a prominent factor, al- 
though he could not conceal the joy he 
felt over the magnificent “Welcome 
Home” effort of the Ordinary Depart- 
ment when the field men of the compa- 
ny responded nobly to a call from Pres- 
ident Dryden for testimonial of their es- 
teem of the senior vice-president of the 
company. 

While on the continent Dr. Ward vis- 
ited with his son Leslie P. Ward, who 
is spending a year abroad. 





For the first time in several weeks 
President P. L. Hoadley, of the Ameri- 
can Of Newark, was at his desk last 
Thursday and Friday, running down to 
the office from his summer home in the 
Adirondacks. A hard and conscientious 
worker, Mr. Hoadley’s vigorous frame 
is not altogether equal to the demands 
made upon it, and every once in a while 
he is compelled to forsake his desk and 
seek recreation and rest in the moun- 
tains. The steady progress of the Am- 
erican is a splendid tribute to the skill 
and energy of President Hoadley and 
those associated with him in its man- 
agement. 





William M. Wood, of Pittsburg, west- 
ern Pennsylvania manager of the Unit- 
ed States Life was nominated for third 
vice-president of the National Associa- 
tion of Life Underwriters at the Los 
Angeles Convention, but declined ~ to 
allow his name to be placed before that 
body. Mr. Wood or “Woody” as he is 
commonly known among the fraternity, 
is a power in the Association move- 
ment. For many, many years he has 
been the main factor contributing to 
the success of the Pittsburg Associa- 
tion, giving liberally of his time and 
energy in its behalf. During the past 
year he was a member of the Executive 
Committee of the National organization. 
No honor the Association may have 
within its power to give is too great for 
the cordial, capable Captain of Life In- 
surance, who has built up for himself a 
place in the hearts of the fraternity of 
the Industrial metropolis. 





Despite the excessive humidity that 
has obtained pretty much during the 
present month C. A. Krouse, of Phila- 
delphia, has been unable either so far 
as he personally was concerned, or any 
member of his staff, to indulge in a va- 
cation, continued pressure of business 
holding all to their respective desks: a 
condition that will likely obtain indefin- 
itely. The latest company acession to 
the Krouse agency is the Washington 
Fire of Seattle; which followed the Wil- 
liam Penn Fire of Pottsville, into the 
office within a few days. 

The Krouse office has earned a place 
for itself in Philadelphia agency ranks, 
and is a recognized money maker. 
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DODGING THE QUESTION. 





Neither Eastern Union Nor Southeast- 
ern Underwriters Association 
Will Commit Itself. 





To the onlooker the unwillingness of 
either the Eastern Union or the South- 
eastern Underwriters’ Association to 
commit itself upon the commission 
question is most amusing. When the 
plea of the Southern agents for increas- 
ed compensation was turned down fiat 
by the Southeastern Underwriters As- 
sociation, the local men were told to 
take up the question direct with com- 
pany Officials. This the agents of cer- 
tain States, acting concertedly, very 
promptly did, to the no little annoyance 
of the average home office executive. 

While many of the latter dodged the 
blunt questions put to them as best 
they could, others were candid enough 
to state their opposition to any increase 
from present figures, and give their 
reasons therefor. The inordinately high 
iaxes levied throughout the Southern 
territory, which average fully three per 
cent. more than those obtaining in the 
North, is in the minds of some mana- 
gers sufficient reasons for refusing to 
stand for any increase in agents com- 
missions. Again, it is contended, the 
South has no such record for profit 
making as can be shown for other sec- 
tions of the country, where more liberal 
rates of commission are paid. 

Such arguments as these are valid 
ones, and their force is freely admitted 
by the local men. The latter are reas- 
onable beings, and can understand and 
appreciate a frank statement; what 
they do not like though is being shunt- 
ed from pillar to post in the fashion set 
forth by the subjoined letters: 

Atlanta, Ga., Aug. 11, 1908. L. W. 
Childrey, Esq., Chairman, Norfolk, Va. 
Dear Sir—I have your letter of the 4th 
inst., and, in reply, beg to say that I 
take pleasure in complying with the re- 
quest contained therein and am to-day 
forwarding your communication to the 
Eastern Union, mailing same to its sec- 
cretary, Mr. H. K. Miller, No. 135 Wil- 
liam street, New York. In order to save 
time, I have suggested to Mr. Miller that 
any reply the Union desired to make to 
your communication might be sent di- 
rect to you; but, if they preferred to 
send it through me, I would be pleased 
to have them give it that direction. It 
is my understanding that the member- 
ship of the Eastern Union is a personal 
one, but, not being a member myself, 
nor are any of the officials of the com- 
panies I represent, members, I am, 
therefore, not in a position to know 
what jurisdiction, if any, they claim 
over the affairs of the Southeastern Un- 
derwriters Association. Trusting your 
conference with the Union will be sat- 
isfactory, I remain with kind regards, 
very truly yours, (Signed) DAN B. 
HARRIS, President. 

Mr. Miller’s letter to Mr. Childrey is 
as follows: 

New York, Aug. 14, 1908. Mr. L. W. 
Childrey, Chairman, Norfolk, Va. Dear 
Sir—President Harris of the Southeast- 
ern Tariff Association has referred to 
us your letter of the 4th inst., and suzg- 
gested that we reply to you direct. We 
accordingly beg leave to advise you that 
your letter has been shown to several 
prominent underwriters in this city and 
their opinion is that as the Southeastern 
Tariff Association, by its by-laws, con- 
trols commissions, that agents should 
either apply to that association or to 
the specific companies that each agent 
represenis as to any change of remun- 
eration. Yours very truly, (Signed) H. 
K. MILLER, Secretary. 





Why the Ocean Marine Was Purchased. 





Speaking before the annual meeting 
of shareholders of the North British and 
Mercantile Insurance Company of Lon- 


don, regarding the recent purchase by 
tue corporation, of the business of the 
Ucean Marine Insurance Company, the 
chairman of the board of directors 
said: 


“As was fully explained to the share- 
holders at the special general meeting 
the directors entered into negotiations 
with the above company with a view to 
the acquisition of its business, a favor- 
able opportunity having presented it- 
self. he question of the extension of 
the company’s business, so as to in- 
clude ali classes of marine risks was 
under the consideration of the directors 
so far back -as the year 1901, and in 
that year the company obtained powers 
to carry on marine business, and gener- 
ally any kind of insurance business. No 
favorable opportunity of exercising the 
powers conferred upon it by the act of 
1901 has hitherto occurred; but the di- 
rectors felt that the present opportunity 
should not be lost of acquiring, on fa- 
vorable terms, an old-established ma- 
rine business, which the company would 
be able to develop by means of its con- 
nections at home and abroad.” 





MAY LEAVE MIDDLE DEPARTMENT- 





Suggestion Tnat “Pan Handle” of West 
Virginia be Transferred to State 
Association. 





While the matter has not yet been 
taken up officially there has been more 
or less quiet talk of withdrawing the 
“pan-handle” section of West Virginia, 
in which is located the counties of Berk- 
ley, Jefferson and Morgan, from the jur- 
isdiction of the Underwriters Associa- 
tion of the Middle Department, and plac- 
ing it under the control of the West 
Virginia Underwriters Association, 
which now supervises the entire State, 
save the smail section above referred to. 

The district committee having charge 
of the territory are all Southern men, 
John W. Friend, Jr., the chairman, 
special agent for the Phoenix of Hart- 
ford, making headquarters at Peters- 
borough, Va. 


PHILADELPHIA PREMIUMS. 





Fire Association Leads in Revenue from 
The Quaker City. 





In the first six months of the present 
year the premium income from Phila- 


delphia aggregated $2,886,679, appor- 
tioned among the home and foreign 
companies, stock and mutual. Of the 


aggregate sum the Philadelphia com- 
panies received $590,670, the other 
Pennsylvania stock institutions collect- 
ing $122,711. An almost equal sum, or 
$122,634, went to the Philadelphia 
mutuals. 

The leaders in the race were as fol- 
lows: Fire Association, $100,016; Liver- 
pool and London and Globe, $81,030; 
National, $78,282; Insurance Company 
of North America, $75,889; Royal, $74,- 
859; Pennsylvania, $74,249; Home, $60,- 
343; Hartford, $60,343; German Ameri- 
can, $59,557: Continental, $46,168; 
Aetna, $46,091; United Firemens, $45,- 
075; Girard, $41,692; German Alliance. 
$41,440; Phenix, $40,622; Springfield F. 
& M., $38,201; Spring Garden, $35,202; 
Phoenix,: $36,168; Commercial Union, 
$34,334; North British and Mercantile. 
$38,326; Northern, $33,231, and the Scot- 
tish Union and National, $31,337. 





Join Suburban Fire Insurance Exchange. 





Since the list of company member: 
of the Suburban Fire Insurance Ex- 
change was issued on April 29th, the 


following named have joined the or- 
ganization: Imperial Fire, Denver; 
Adirondack Fire, New York; Lumber, 


New York; Austin Fire, Dallas; Com- 
monwealth Fire, Dallas, and the Rhode 
Island Fire, Providence. The member- 
ship now comprises 139 companies. 





HAS PLENTY OF WATER. 





Warsaw, N. Y., Well Equipped to Fight 
a Serious Fire Now—Profited by 
Experience. 





Warsaw, N. Y., Augus: 24.—Following 
the disastrous fire of February 19, 1867, 
when from the corner of West Buffalo 
street. and Maia, all the buildings on 
the west side of Main sireet to a point 
opposite Genesee street, were burned, 
involving a loss of about $150,000, and 
in October, 1868, within che limits be- 
fore burnt, two grocery stores and a 
clothing store were burned, with a loss 
of $30,000, the citizens of this town 
awakened <o the necessity of providing 
suitable fire protection, and a public 
meeting was called for that purpose. 
The formation of a joint stock company, 
to utilize the supply of water known to 
exist in the vicinity was resolved upon. 
A charter was obtained from the legis- 
lature with a capital of $25,000. Sur- 
veys were made and the entire work 
let which was completed in the fall of 
that year. The reservoir on the east 
hill is fed by aumerous springs, and has 
an elevation above Main street of 265 
feet. The water was furnished to the 
town on November 26, 1870, and since 
that time the supply has never failed. 

Although the only object of these 
works at the time was to furnish a sup- 
ply of waiter for protection against fire. 
it became used to such an extent for 
domestic purposes thai it was deemed 
expedient to increase the supply. For 
this purpose a second reservoir was con- 
structed on the west hill, two miles 
southwest from the village, at an ele- 
vation of 325 feet and connected by 
pipes with the former system. This 
reservoir has an abundant supply of 
water for the demaads of the customer 
and also furnishes power for the pro- 
pulsion of light machinery. More than 
four miles of street mains were laid 
and fire hydrants were placed at proper 
intervals, the reservoirs being so high 
that no fire engines are needed. 

This system soon became so general 
and popular that wells were put out 
of commission, adding <o the good 
health and convenience of the inhabit- 
ants. With the rapid increase of popu- 
lation after the discovery of salt in the 
Warsaw valley this system of water 
supply was found inadequate and meas- 
ures were started for a more extensive 
and reliable supply under municipal di- 
rection and an enlarged system of waier- 
works was constructed with enlarged 
water resources, larger street mains 
and iacreased fire protection, the supply 
of water being taken freom a large 
reservoir at Rock Glen, four miles away. 

Under the present system it is next 
~o impossible for a fire to get beyond 
the control of the efficient fire depart- 
ment, and as a consequence 20 heavy 
losses by fire have resulted. 





ITS ANNUAL MEETING. 





Nothing of Special Moment Likely to 
Develop at Gathering of Western 
Union. 





The annual meeting of the Western 
Union is scheduled to be held at the 
Frontenac, Thousand Islands, N. Y., on 
the 9th and 10th of next month. There 
is nothing of special moment slated for 
consideration, and the gathering pro- 
mises to be a tame affair. 

At least three prominent managers— 
Messrs. Coffran, James and Littlejohn— 
will not be in attendance, the former 
being in Carlsbad, while the latter two 
recently sailed for Europe. 





Slightly Mixed. 





The eighty per cent. coinsurance 
clause has become a frequent topic of 
conversation between local agents and 
their clients at Portland, Me., and sim- 
ple as the clause is, agents are finding 
it very difficult to explain to clients 
whose various interpretations of its 
meaning are frequently quite amusing. 


9 








Thus, a client of one of the leading 
agencies called last week to say that he 
had figured it all out and as he under- 
stood it he was expected to carry $1,000 
insurance for each $800 of value. Ex- 
planations were once more in order, but 
thus far client and agent have not come 
together. 

One enterprising agency has had an 
explanation of the workings of the 
clause printed and distributed among 
its clients and there are hopes that 
eventually it will become generally un- 
derstood.—“‘The Standard.” 





BOARD AND NON-BOARD. 





Some New York State Agents Seek to 
Represent Both Classes of 
Companies. 





Bitter complaint is heard from spe- 
cial agents regarding the growingly 
common practice of supposedly loyal 
agents, quietly representing non-board 
companies. All knowledge of the latter 
is kept carefully concealed from the 
specials, and it is only by chance that 
the field men learn of the connection. 
The case of the Wellsville agent, who 
not only wrote some of his own prop- 
erty in non-boarders whose commissions 
he held surreptitiously, but who used 
the competition thus created to force 
down the rates of the association com- 
panies by invoking aid under the relief 
rule is recalled. Competition by avowed 
non-board agencies is one thing; to 
meet it underhanded from supposed 
friends, is quite another. 





CAPITAL TO BE DOUBLED. 





William Penn Fire to Issue Additional 
$100,000 of Stock—Promotion 
for Mines. 





Within a short time it is planned to 
increase the capital of the William Penn 
Fire of Pottsville, Pa., from $100,000 to 
$200,000, the success achieved by the 
corporation thus far, and its bright pros- 
pects impelling the management to de- 
cide upon such action. 

J. L. Mines, the aggressive agency 
manager of the corporation, was elected 
its vice-president a few days ago. He 
will perform the duties of his new office 
in addition to looking after the field 
work. 





LEAVES FIELD WORK. 





Ohio Special Agent of American of 
Newark, Forced to Quit Because 
of Ill Health. 





Ill health has forced I. W. Canfield, 
for some years the Ohio State special 
of the American of Newark and a most 
capable worker, to resign his position. 
A successor will be appointed, though 
no one has been named or even con- 
sidered for the position thus far. 





For the Repeal of an Obnoxious Law. 





Convinced that the present is an op- 
portune time for such action, 2 number 
of Western managers favor making an 
effort to secure the repeal of the anti- 
compact law of Iowa. So far from re- 
ducing the rates in the State as was 
confidently predicted would be the case, 
the law has had the opposite effect, 
hence property-owners are the greates: 
sufferers from its enforcement. 





Resigns General Agency of Camden 
Fire. 





To enter the Philadelphia agency and 
brokerage firm of J. B. Carr and Sons, 
W. Ellwood Jones, will on October first, 
resign the general agency of the Com- 
den Fire Insurance Association, of Cam- 
den, N. J., a position he has filled for 
some years. 





The McPherson-Carter Company of 
Buffalo, has been appointed agent in 
that city for the City of New York In- 
surance Company. 
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WELL-EARNED PROMOTION. 





Prominent Pennsylvania Field Man Ad- 
vanced to Vice-Presidency of 
Camden Fire. 





J. Harvey Patterson, of Pittsburg, a 
prominent member of the Middle De- 
partment Association, and for the past 
two years manager of the Middle West 
Department of the Camden Fire Insur- 
ance Association, has been elected vice- 
president of the company and will take 
up his duties at the home office in Cam- 
den, N. J., on October Ist. 

In his new position, Mr. Patterson 
will be associate underwriter of the 





ment, having all agents in that terri- 
tory report direct to the home office. 

What action will be taken by the Vir- 
ginia Fire and Marine has not as yet 
been announced. 





Recent New York City visitors were 
President Cator and Vice-President 
Stryker of the American Bonding Com- 
pany; President Bland of the United 
States Fidelity and Guaranty Company, 
and George W. Parker, of Washington. 





Arthur Hylton of Pittsburg has been 
appointed manager of the North Ameri- 
can Accident of Chicago for Western 
Pennsylvania and will make his head- 
quarters in the Empire building. 





’ 


J. HARVEY PATTERSON, 


Vice-President Camden Fire 


Insurance Association. 





Camden, sharing honors with J. Lynn 
Truscott, first vice-president of the com- 
pany. 

Mr. Patterson entered fire insuranca 
work nearly twenty years ago, and was 
connected with the local agency busi- 
ness in Pittsburg and other points in 
Pennsylvania from 1890 to 1898. 

In 1898 he was appointed special 
agent of the Artisans Insurance Com- 
pany of Pittsburg at the home office, 
and in 1900, when that company rein- 
sured its business in the National of 
Hartford he was appointed special 
agent of the latter company for western 
Pennsylvania, which position he held 
until] June 1, 1906. 

On that date he resigned to become 
manager of the Middle West Depart- 
ment of the Camden Fire and the Vir- 
ginia Fire and Marine. He will con 
tinue in that capacity until October Ist, 
when he goes to the home office, as 
above stated. 

Mr. Patterson is a man of excellent 
qualities, well known and highly es- 
teemed by the fire underwriting frater 
nity of the Keystone State. That he has 
performed creditable service for. his 
company is best attested by his call to 
an executive position. 


His sincere, earnest, industrious, 


cordial disposition will insure for him 
marked success in the wider field of 
labor to which he has been advanced. 
It is the intention of the Camden Fire 
to discontinue its Middle West Depart- 


Special Agent for Suburban Field. 





Whilden and Hancock, general agents 
of this city, have appointed Harry i. 
Phillips special agent for the suburban 
department, to the cultivation of which 
they propose devoting especial atten- 
tion. Mr. Phillips was for years with 
the prominent agency office of Hall and 
Henshaw, and is unusually well inform- 
ed as to underwriting conditions in his 
present field. 


THE LIGHTNING HAZARD. 





A Factor to be Reckoned With in Fire 
Underwriting—Some July Losses. 





Concerning lightning as a factor in 
producing losses, an unnamed fire un- 


derwriter addressing the “Journal of 
Commerce and Commercial Bulletin,” 
said: 


“It may interest the professsion to 
know that The Journal of Commerce 
and Commercial Bulletin for the week 
ending July 29 mentions 34 fires caused 
by lightning, with damage reported 
amounting to $582,300—which is a tidy 
proportion of the week’s loss. Mixed in 
with general fires and overshadowed by 
occasional conflagrations, the lightning 
casualties do not always receive much 
attention, but to those who observe, and 
especially those who have opportunity 
for observation of special districts or 
classes of risks, unusually subject to 
harm from this cause, the lightning loss 
is a subject of grave concern. 

“The companies, for example, thal 
have considerable farm ~- business 01 
special farm departments in the Middle 





West, have occasion to reckon with this | 


agent and to dread its work. Taking a 
typical State (Ohio), for example, the 
losses in the farm department of one 
company for a year were 1,007 in num- 
ber, and 507 of those were from light- 


ning, 247 of the total losses were on live | 
stock and 238 of these came from light- ' 


ning. 

“Barns seem to be of all buildings 
the most prone to get in the path of an 
electric discharge. Some months ago I 


made a table comprising 622 barn fires. | 


Of these 343 were caused by lightning 
and 131 incendiary. Even the careless 
tramp wasn’t in it with lightning as a 
fire agent. 


“It certainly does seem that the time | 


is propitious for some system o rotec- ; ,, ,Ot 
stalin ” ystem of prote | Net Surplus...... 1 eaten aintesdboiaiies tactaie 


tion against lightning fires and damage. 
All sorts of fire protective methods and 


devices are proposed and investigated | 


and promoted, but almost nothing is 
done to overcome the loss by the other 
element. It is claimed that the method 
of (so to speak) grounding vesels in 


} 
| 
! 


the British navy has operated as a sub- | 


stantial defence against loss, 
prior to that had been frequent and 
severe. 

“We know also that the United Stai2s 
Government has in use a system of 
protection against lightning at its de- 
pots and magazines for the storage of 
explosives, and the Washington monu- 
ment is efficiently grounded. Certainly 
if protective systems have worked in 
those cases they will do so in others, and 
there is no factor of loss more worthy 
the attention of underwriters than this.” 





Appointed Indiana State Agents. 





The Casualty Company of America 
hag appointed Foster and Messick, of 
Indianapolis, its State agents for Indi- 
ana. The firm handles the United States 
Fidelity and Guaranty in the Hoosier 
State, a connection that will be main- 
tained. 


which |! 
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GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
CS skp ane eabirre 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets, 





CALUMET 


Insurance Company 
OF ILLINOIS 


Home Office 153 La Salle Street, Chicago 
Financial Condition January 1, 1908 
ASSETS 


Municipal Railroad and other 
OO ERE ae $466,618.05 


First Mortgage Loans... .......... 4,000.00 
Balance Due from Agents and a 
Mo cedccs 06) Apdetscce 34,597.17 
Accrued Interest on Bonds and 
Mortgages nkdaphindnnsieneas pane ioe 9,120.83 
Cash in ce and Banks........... 48,391.37 
Total Cash Assets........ $562,736.42 
LIABILITIES 
yas: $200,000.00 
Reserve for Unearned Premiums. 148,601.72 


Reserve for Losses Unadjusted and 


ID o's ccinedcdsiessvenes 47,379 48 


166,747.22 


$562,736.42 
Surplus as to Policy Holders - $366,747.22 


FRED. S. JAMES & CO. 
Chicago - - New York 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908. 








EAE et Se ree $2,313,222 
kg reer 584,137 
HON. GEO. A. COX, 

President. 


W. R. BROCK, 
Vice-President 
W. B. MEIKLE, General Manager. 








IN CASE 


J. 0. PICKARD, Representative, 





could you prepare anything like an aceurate valuation of your property with verified 
plans and specifications of your buildings? Most insurance companies incorporate a 
similar request in their policies. We have appraised seme ef the largest plants in the 
country, and ifyou’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Public Appraisers, 159 La Salle Street, CHICACO. 


27 William Street, NEW YORK 


OF FIR E 











Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvani 


Capital $200,000 
iii kcddens chnasvocednnsacesmien 602,901 
BE I ixsccscentceaténeditncdees 31,251 


ROBERT DICKSON, President 


Organized 1882 


| SOUTHERN 


Insurance Co. 
New Orleans, La. 


i itaiza cavbuccchinncecatessodesen $200,000 
NE ahcininncacwvdeedssodcvaes 90,823 


R. D. TWEEDDALE, Ass’t Sec. 


EXECUTIVE OFFICES; 


84 WILLIAM ST., 





NEW YORK 








EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


+ 
Surplus Line 
INSURANCE 
0 0 0 
Reliable Policies Only 
Freeholders Ins. Co., Topeka, Kans. 
—— Fire Ins. €e., of Pine Bluff, 


Federal Llyods, ef Chicago, BL 
see Reports of These Companies. 
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q A NICE QUESTION. 





Companies Interested in Abraham and 
Straus Fur Loss Meet New 
Problem. 





One of the most complicated losses 
that the local fire underwriting frater- 
nity has had to deal with for a long 
time is that of Abraham and Straus of 
Brooklyn,. whose cold storage depart- 
ment was visited by fire on June 9th. 
The stock was fur coats, and the dam- 
age at first figured at 3 per cent. re- 
solved itself into a claim of about 66 
per cent. to the consternation of com- 
pany executives. The form employed 
reads in part as follows: 

“On stock, materials, supplies and 
samples, aad on other merchandise. ia- 
cluding packages filled and empty, also 
fuel, the property of the assured, or 
held on trust or on commission, or on 
consignment, or sold but not delivered 
or removed, and on property of others, 
held on storage or for-repairs; also on 
property of ochers, held oa storage or 
for repairs to the extent of the agreed 
liability of the assured therefor, which 
is hereby taken and accepted on proof 
thereof as the amount for which this 
company shall be liable for loss or 
damage to such property; also for labor 
and materials expended on same; con- 
tained in, on and about the brick, stone 
and iron buildings, additions, ex*en- 
sions, cellars and vaults, situate Nos. 
178 and 180 Livingston street, through 
to Schermerhora street, Borouga of 
Brooklyn, City of New York.” 

The clause, which is a most unusu- 
al one, passed company examiners 
without question, and it was not until 
the adjusters undertook the settlement 
of the loss that the peculiar rendering 
of the sentence: “property of others, 
held on storage or for repairs to the ex- 
tent of the agreed liability of the as- 
sured therefor,” was discovered. 

The 100 per cent. average clause at- 
tached to the policies, and the question 
that arose in connection with the claim 
was briefly this: ‘Was the insurance 
on liability or on property? If the 
former, the co-insurance clause is in- 
operative; if, however, the insurance 
was on property, there is little doubt of 
the application.” 

Managers Confer. 

To consider the complicated matter 
a meeting of interested company repre- 
sentatives was held on Monday. Af*er 
discussion it was the opinion that “the 
loss should be completed by treating 
the total amount of the values entered 
in outstanding storage receipts where 
they are equal to or greater than the 
actual values, and «he actual values 
where less than stated values, plus 
actual value of property owned by the 
insured, as the sound value; and the 
total amount of the entered values, 
where damage equals or exceeds same, 
plus total of actual damages, where they 
are less than said entered values, as 
the loss and damage.” 

One result of this peculiar loss will 
very like]Jy be the preparation of a form 
covering storage goods, by the New 
York Fire Insurance Exchange. 





Expert (7?) Opinion. 





It may be just as well to state right 
here that Lloyds is safer financially than 
fifty per cent. of our home concerns, for 
it always pays without contesting — 
“The Chronicle.” 





WANTED. 





Prominent New York office controlling 
choice business seeks the local repre- 
sentation of another good fire insurance 
company, to whom it will guarantee lib- 
eral income. A. 1., care Eastern Under- 
writer, 





Progressive office seeks agency at At- 
lantic City, N. J., of one or two reliable 
fire insurance companies. Can guaran- 
tee good volume of premium upon weil 
selected business. Address Agency, care 
Eastern Underwriter. 


Relation of State Insurance Department To Buyers and 
Sellers of Insurance* 





By E. MYRON WOLF, Insurance Commissioner For California 


Primarily it should be the aim of all 
the State Departments to secure uni- 
formity of legislation and regulation. 
How desirable this is and how unfortu- 
nate the lack thereof is proving, need 
not be dwelt upon here. Differences in 
local conditions and local influences 
make this uniformity difficult of attain- 
ment, but it cannot be too strongly 
urged that in formulating or advising 
legislation, the various departments 
should aim to bring this about. What- 
ever the merits of Federal supervision 
may be, decision of the Supreme Court 
stands in the way. The Ames Bill intro- 
duced in Congress for the regulation of 
insurance in the District of Columbia, 
and which received much consideration 
in the insurance world, contained one 
provision that seems worthy of particu- 
lar consideration—that providing for 
the organization of a National Insur- 
ance Bureau or Department thoroughly 
equipped for the work of comprehensive 
examinations of the various insurance 
companies of the country. If it were 
possible to create such a Bureau or De- 
partment, removed from political influ- 
ences and political vicissitudes, so effi- 
cient as to deserve and command confi- 
dence, the results would be extremely 
valuable; valuable to the buyer of in- 
surance in that he might be put in pos- 
session of such reliable and comprehen- 
sive information as to companies; va!- 
uable to the seller of insurance, in that 
he would have a thoroughly dependable 
source of references; valuable to the 
company in that such examination 
would prove more economical and less 
disturbing to business than is frequent 
ly the result of examinations as at 
present necessarily conducted. 

Under present conditions, though one 
properly conducted examination should 
be and is generally recognized and ac- 
cepted, there is nothing to prevent com- 
panies being subjected to unnecessary 
expense and disturbance of business by 
examinations of a number of the de- 
partments of the States in which it may 
be doing business. Moreover, compara- 
tively few of the State Departments are 
adequately equipped for this important 
branch of their work. 

When one considers the dozens or 
more different kinds of insurance with 
the supervision of which departments 
are charged, the numerous questions 
that arise in connection with each: 
the fact that each branch of insurance 
is in charge of and attracts men who 
must make it their life study, and are 
therefore strongly fortified for contro- 
versy, that the tenure of office of the 
supervising officials is limited and gen- 
erally terminates when their experience 
would render them most valuable to the 
state; that departments are frequently 
handicapped by lack of proper facilities 
and are therefore seldom able to com- 





(*Extract from address delivered at 
the annual convention of the National 
Association of Life Underwriters at 
Los Angeles August 18th-20th.) 


ing the best kind of talent, it is indeed 
surprising how much has been accom- 
plished and what satisfactory results 
have been obtained through the medi- 
umship of state supervision. There are 
of course objections to the idea of such 
a Federal Bureau but the possible ad- 
vantages seem to outweigh the objec- 
tions. 
Task Not An Easy One. 

The task of formulating and securing 
proper and rational] legislation is not 
an easy one. It is always a serious 
question what it is best to change and 
what it is best to let alone and how fast 
it is best to make such changes as may 
seem advisable. It is often wise to make 
haste slowly, and it is frequently sim- 
ply impossible as well as unwise or un 
just or dangerous to act hastily. The 
demands of the people, it is plain, can- 
not be met by hard and fast rules nor 
by closely limited means and methods 
in the complex business of insurance. 

There is danger in placing too much 
dependence upon legislation and at all 
events, there are distinct limitations 
upon what may be: accomplished by 
legislation. As it has been tersely put 
recently “Legislation is a two-edged 
sword.” 

Insurance legislation and particularly 
life insurance legislation has received 
much consideration since the extraordi- 
nary developments of 1905. This would 
have been undoubtedly true of Califor- 
nia, had it not been for the great con- 
flagration of 1906 in San Francisco, 
which directed legislative attention to 
other phases of insurance. The recom- 
mendations of the “Committee of Fif- 
teen” appointed at the Chicago confer 
ence were brought to the attention of 
the Legislative Committees, but the 
members decided that life insurance 
matters must give way to the considera- 
tion of other insurance questions, which 
had assumed peculiar importance by 
reason of local conditions. 

One satisfactory result obtained was 
the enactment of what may be called a 
preliminary code of insurance laws, far 
in advance of that which had heretofore 
governed. Naturally some defects in 
this legislation have already been re- 
vealed and should be remedied. 


Concerning Rebates. 

The subject of “rebate” legislation re- 
ceived some consideration from the 
Legislature. It was particularly desired 
that some means be provided to prevent 
the operation of the “Advisory Board” 
“stock bonus” and other. delusive 
schemes—delusive alike to buyer and 
seller. That such legislation would have 
been desirable cannot be questioned. 
However plausible the arguments may 
be in favor of these devices, the experi- 
enced insurance man knows that they 
are unwise and unsatisfactory in prac- 
tical operation. It is however, difficult 
to impress these views upon legislators, 
who themselves have fallen victims to 
such schemes and are deluded into the 
belief that by reason of them they are 
to obtain extra personal advantages or 
are besieged by influential constituents 
suffering from the same delusion, and 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio. 


100 WILLIAM STREET - - - - 





New York. 


especially is this true when local condi- 
tions aid in the opposition. 

The subject of “rebating” is no new 
topic among life insurance men. There 
can be no question about the improprt- 
ety of discrimination among policyhold- 
ers supposed to participate in the prof- 
its of the company. Such discrimina- 
tion is unjust to the man who does not 
get any rebate; and amongst those who 
do obtain rebates, it is unjust to the 
man who does not get the maximum 
rebate. 

The application of this principle to 
life companies issuing non-participating 
policies opens up another field of 
thought. If an anti-rebate law is to ap- 
ply to every phase of life insurance, it 
must rest upon the theory that the 
State should give the life insurance 
agent encouragement and legal protec- 
tion in competition because of the im- 
portant sociological and economic infiu- 
ences of life insurance and the safe 
guards life insurance throws around the 
homes of those who come under its 
benefits. The facts that the rebate gen- 
erally inures to the benefit of the large 
policyholder, that it frequently serves 
to deprive the creative agent of his re- 
ward, that business secured thereby fig- 
ures largely in the lists of lapsed poli- 
cies, are significant. 

Consistency Needed. 

If the State is so to legislate in refer- 
ence to all life companies, consistency 
suggests the enactment of similar legis- 
lation concerning all other kinds of in- 
surance. Legislation of this character 
paves the way for a very intimate con- 
nection between the State and the man- 
agement of insurance companies. The 
limitations being placed by Legisla- 
tures of certain States upon expendi- 
tures are indicative of this trend, which 
may, in the process of evolution, lead 
to the making and fixing of insurance 
rates by the State and, possibly, ulti- 
mately to State insurance. 

Let us hope that the much to be de- 
sired active cooperation of buyers and 
sellers of insurance and State depart- 
ments may be brought about. With 
these forces. intelligently directed, 
avoiding shams and pretense and show- 
ing loyalty and unselfish devotion to 
truth, insurance will thrive in its mis- 
sion of protection and achieve the best 
results 





Leopold Gans 
Vice-Pres. & Gen’! Mgr. 


Samuel Gans Co. 


186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 


Stocks handled at lowest percentage con- 
sistant with proper resulta, accompanied 
ove ys with Cash Guarantee. Our methods 
ortify adjusters in advance of closing loss. 


Always telegraph or telephone at our 
expense. 


Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 


PHENIX 


INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


Samuel Gans 
President 








No. 68 WILLIAM ST., 
New York. 


Gommercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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FIRE LOSS OF ATLANTIC CITY. 





Record of the Famous Seaside Resort 
Compared With Certain Other 
Jersey Centres. 





A short time ago the comptroller of 
Atlantic City prepared a statement set- 
ting forth the fire record of the city for 
the four years ended December, 31, 1907, 
in comparison with that of a number of 
other cities in the State. The record, 
which is of considerable interest, here 


have only two hose outlets; in good con- 
dition in Pawtucket and poor in Central 
Falls. 

“Fire Departmeat.—Pawiucket: BHigh- 
ty-3six per cent. full paid; remaiader 
call men. Under good supervision, bu: 
the assistant chiefs are call men. Fi- 
nancial support only fair. Companies 
undermanned. No weight or height 
limits or physical examination for en- 
listment. Number of companies and 
amount of apparatus sligh*tly insufficient. 
No dependence is placed on the two 





follows: reserve engines, which are of an un- 

1907 
Expended 

Popula- for Fire 

City tion 1904 1905 1906 1907 Dept. 
Atlantic City .. 37,503 $6,021 $12,817 $12,907 $16,349 $145,591 

(Summer) .....250,000 

Bayonne ....... 48,262 180,000 21,573 43,280 22,480 
Camden ....... 83,363 719,892 547,975 100,786 118,095 
Elizabeth ...... 60,509 177,418 38,254 101,471 77,883 52,053 
Hoboken ...... 65,468 213,611 305,966 39,528 86,009 99,600 
Jersey City ....232,899 1,163,336 266,586 729,844 319,746 252,538 
Newark «2» «283,289 448,162 758,146 564,639 725,000 427,570 
New Brunswick 23,133 80,681 29,048 13,226 363,333 3,660 
Passaic ........ 37,837 14,800 50,000 125,000 59,979 20,448 
are 111,529 615,255 116,343 144,346 142,345 225,318 
Plainfield ...... 18,468 9,542 39,876 21,264 37,260 26,400 
UOMO 6 vcvecs 84,100 52,179 48,576 80,071 64,560 82,960 
Orange ........ 26,101 62,500 27,296 


The premium income of the city last 
year was $325,000. 





GRAVE DANGER AT PAWTUCKET. 





Mercantile Section of the City and of 
Central Falls in Serious 
Condition. 





“In the opinion of the engineers ofthe 


National Board of Fire Underwriters, 
the mercantile districts of Pawtucke: 
and of Central Falls, R. I., would offer 


but slight resistance to a sweeping fire 


on account of the large amount of 
frame construction, structural weak- 
nesses, narrow streets and overhead 


wire obstruction in a number of loca- 
tions. The hazard is further increased 
in Pawtucket by grouping of bad blocks 
and the deficient water supply. In Cen- 
tral Falls the inadequacy of the water 
supply would be seriously fel: during 
large fires. In addition the fire depart- 
ments are weak in permanent men an] 
the fire alarm systems are not properly 


reliable. The powerful outside aid 
which can be summoned in a short 
time is a valuable mitigating feature. 


Bad individual and group fires are pos- 
sible in the manufacturing district, but 
sweeping fires are not probable. Minor 
mercantile and large parts of the resi- 
dential districts offer ready fuel for a 
conflagration.” 

The fire protection facilities of 
two cities are summarized thus: 

“Water Supply.—Works, owned and 
operated by Pawtucket, supply water 
to that city, Central Falls and a num- 
ber of small towns. Management ef- 
ficient and progressive. Supply from 
Abbot~’s Run with good storage ca- 
pacity. Distribution in one service sup- 
plied by direct pumpage from three 
pumping stations, with one reservoir 
holding about three days’ supply, as an 
equalizer. Pumping stations are non- 
fireproof, but generally free from ex- 
posures. Pumping capacity insufficient, 
but with the storage of the reservoir 
will be adequate upon ‘he installation 
of new pump under contract. Consump- 
tion moderate; about 83 per cent. of 
services are metered. Pressures zen- 
erally satisfactory, but subjec* to seri- 
ous decrease at times of heavy draft, 
thus limiting the effectiveness of direc* 
hose streams. Mains generally in good 
condition. Main arteries insufficient in 
size and not well connected +o the dis- 
tribution system. Secondary feeders 
are lacking in Central Falls. Minor 
distributions too small; 67 per cent. of 
mains in Paw‘ucket and 71 per cent. 
of the mains in Central Falls are 4 
and 6 inches in diameter. Gate valve 
spacing generally wide; systematic in- 
spections lacking in both cities. Hy- 


the 


drants of sa‘isfactory type, but many 


reliable type and of too small capacity. 
No engine crews. The aerial ladder 
truck is of a slow manual raising type. 
Chemical service good. Hose fairly 
well cared for, but not tested at accep<- 
ance aor at sufficient pressure there 
after. Amount adequate for presen* 
number of companies. Minor equipment 
fair; two wagons rack 24-inch inlet to 
chemical tanks and four wagons carry 
no short ladders. Facilities for repair 
work good. Discipline satisfac*ory. 
Drills of ladder companies satisfactory; 
other company drills lacking. Response 
to alarms good. Fire methods excellent. 
Building inspection only fair. Service, 
as a whole very efficient, but depart- 
ment lacking in full paid men and 
somewha~ lacking in apparatus. 

“Central Falls—Only 20 per cent. 
full paid; supervision unsatisfactory. 
Financial support very inadequate. 
Companies well distributed, but decid- 
edly undermanned and depend too much 
on call men for their strength. The 
reserve engine is of too small capacity 
and of an unreliable type. Ladder ser- 
vice deficient. Chemical service de- 
ficien:. Supply of hose inadequate. 
Equipment for furnishing and handling 
heavy streams lacking. Discipline 
doubtful. Response to alarms satisfac- 
tory. Fire methods good with the limit- 
ed equipment. Department, as a whole, 
has given zood service, but is very in- 
efficient. 

“Fire Alarm System.—Pawtucket: 
System is part of the fire department. 
Maintenance satisfactory. Automatic 
system; apparatus at headquarters 
satisfactory, except that no circuit 
breakers are provided. Batteries are 
poorly installed and the 500-volt power 
circuit used for charging is a bad fea- 


ture. Boxes are mainly of an unsatis- 
factory type; distribution good. Cir- 
cuits overhead; well cared for; some 


iron wire used. Only one telephone line 
from fire department headquarters ‘to 
telephone company’s exchange, Tests 
of sufficient frequency and satisfactory. 
System of questionable reliability, but 
giving good service. 

“Central Falls——Automatic system, 
poorly housed in a non-fireproofed 
building. Well maintained by a com- 
petent mechanic. Equipment at head- 
quarters incomplete. No repeater in 
use. Two-thirds of the boxes are of un- 
satisfactory types aad one-third are in- 
terfering boxes. Box distribution good. 
Circuits all overhead and in several 
places they parallel high tension. wires 
on the same poles. System unreliable 
and inadequate.” 





The Allemannia Fire of Pittsburg 
has applied for admission to do busi- 
ness in Connecticut. 





AS VIEWED FROM CHICAGO. 


TALK OF MANAGERIAL CHANGE. 








Iliness of T. W. Eustis—Live-Wire 
Brady Makes a New 
Connection. 





| 
| 

Chicago, August 25. (Special Corres. | 
pondence).—It is quietly hinted about | 
the luncheon tables at the Union League 
Club in this city where the managerial 
talent gathers every working day, that 
there is to be a change in one of the| 
foreign company’s general offices. The} 
head of the department has not been at. 
the office for weeks and in fact has not | 
been active in the service for over a 
year. Ill health is the cause. It is stat- 
ed that the distinguished manager’s con- | 
dition does not improve and the diag- 
nosis indicates that the malady will be 
a lingering one. | 

The presence of the foreign manager 
at the department office for some time 
a few weeks ago gave color to the re- 
ports that now are receiving attention. 
It is believed that the foreign manager 
himself may assume charge of affairs in 
this country. 

+ * + 

Truman W. Eustis, Western general 
agent of the Georgia Home, still is con- 
fined to his home in the Chicago subur- 
ban town, Hinsdale, with his old ail- 
ment. Reports are not at all encourag- | 
ing. Mr. Eustis suffers intensely, but he 
still tries to keep a grip on the business | 
by having his stenographer take out the 
important mail when he gives dictation. 
Mr. Eustis was operated on over a year 
ago in tfle hope that he would secure | 
permanent relief. His operation took 
place just about the time the late be- 
loved W. L. King, Western manager of | 
the Providence Washington, underwent 
an operation, from the effects of which 
he died. Mr. King resided but a half 
dozen doors from Mr. Eustis. 

Mr. Eustis was formerly manager of | 
the Manchester in the West and for 
many years was assistant Western gen- | 
eral agent of the Phentx. 

s 7. s 

Col. Jasper E. Brady, he of Wilbur S. 
Tupper-Federal Life—Geo. W. Riggs— | 
Northern Life of Chicago fame, cannot 
be downed. It was supposed the dyna- | 
mite was all exploded when the North- | 
ern Life’s office received the last impact | 
of a Brady explosion. Isaac Miller.| 
Hamilton still shudders when the echoes 
of the old Brady artillery reverberate 
through the otherwise dignified offices 
of the Federal Life. : 

Col. Brady came up like a skyrocket 
during the Republican convention in 
Chicago when he posed as the personal 
friend of His Excellency, Minister Wu 
of China, Col. Brady had the diplomat 
on an automobile tour to South Bend. 
Then he blazed him forth at a big lun- 
cheon at the Press Club. Col. Brady 
made a speech there and for the old 
Simon pure brand of the bombastic, it | 
eclipsed all former exhibitions that were | 
ever inflicted on the newspaper men of 
Chicago. “My” friend was the favorite 
expression of Col. Brady as he referred 
to Minister Wu. 

Now Col. Brady bobs up as the chief 
mogul in the Modern Life of South 
Bend, Ind., which is organizing. They | 
say that he has the millenium by the} 
tail. The electrical discharges from the | 
Dean building at South Bend, are suffi- | 
cient to run a trolley system. Just at | 
present South Benders, proud of their | 
Studebakers and their big vehicle fac- | 
tory, proud of their magnificent hotel, | 
now have added Col. Brady to their list 
of great institutions. Can South Bend | 





successfully handle the big stick of | 


dynamite? 





Wakefield Morley and Company, of 
Hartford, whose appointment as general 


agents of the Eastern Fire, of Atlantic | 
City, for Maine, occurred a short time | 
ago, are rapidly getting the territory | 


into shape, and will soon have represen- 
tatives at all desirable points. 


The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 
W.'H. King, Vice-President. 
Henry E. Rees, Secretary. 





Assistant Secretaries. 
A. N. Williams, E, J. Sloan, 
E. 8. Allen, Guy E. Beardsley, 


W. F. Whittelsey, Jr., ‘‘Marine” 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lleyds, London. 
Correspondents solicited. 





Toronto 
Chicago 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


New York 
London 


43 CEDAR STREET 


New York. 
Telephone 264 John 
Direct Connection at London Lioyds 








INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 

















JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. —_BOSTON,"MASS. 

















Royal Exchange Assurance 


OF LONBON, ENGLAND. 





ESTABLISHED IN 1720. 


United States Branch. 
92 WILLIAM STREET, NEW YORK. 





U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 








any 


4 


ey, 


re. 
on. 





August 27, 1908. 





THE EASTERN UNDERWRITER. 








RIGHTS OF SUBROGATION. 








Waiver of Same Before Issuance of 
Policy Perfectly 
Legal. 





Payne and Jones, prominent attor- 
neys of A*tlanta, Ga., in response to a 
request made by Secretary W. D. Deane, 
of the Atlanta Home Insurance Com- 
pany, of Georgia, have rendered an 
opinion dealing with the question of 
subrogation, under the standard form 
of policy. 

The opinion reads: 

Atlanta, Ga., Mr. W. D. Deane, Sec- 
retary, Atlanta Home Insurance Com- 
pany, Atlanta, Ga. Dear Sir: We have 
given careful consideration to the cer- 
tain clause contained in fire insurance 
policy which you have submitted to us, 
with a view to determining the ques- 
tions in reference thereto which you 
have raised. This clause provides that 
“If this company shall claim that the 
fire was caused by the act or neglect 
of any person or corporation, private 
or municipal, this company shall, on 
payment of the loss, be subrogated <o 
the extent of such payment to all righ* 
of recovery by the insured for the loss 
resulting therefrom, and such right 
shall be assigned to this company by 
the insured on receiving such payment.” 

The rule ordinarily is that the rights 
of the insurer against the wrongdoer 
can be no greater than those of the 
insured and such defenses as were ordi- 
narily available to the wrongdver 
against recovery by the insured, would 
be equally as available as against a 
suit by the insurer. This general prin- 
ciple is however, subject to important 
modification, in that it is well settled 
that the insurer cannot bar the in- 
sured’s right of action by executing a 
release of the damages to the wrong- 
doer, although he may release the 
wrongdoer for all claims for injury not 
covered by the policy without impairing 
the rights against the underwriter. The 
principle is that upon payment of the 
loss, the insured becomes a trustee for 
the insurer and cannot otherwise set- 
tle or compromise his claim against 
the wrongdoer to the insurer’s prejudice. 
If the insured obtains satisfaction from 
the wrongdoer, he must account there- 
for to the insurer. It is very obvious 
that this principle is based upon sound 
common sense and is eminently fair, 
as otherwise the insured and wrongdoer 
could so conspire aad confederate *o- 
gether as to defeat the insurer’s rights 
accruing to him by way of subrogation 
upon paymeat of a loss by him to the 
insured. 

It is to be observed, however, that 
this principle is applicable only where, 
after the issuance of a policy of insur- 
ance, the insured uadertakes to release 
the wrongdoer from liability and there- 
by to defeat the rights of the insurer 
which inchoately came into existence 
immediately upon the issuance of the 
policy. a 

The same principle, however, does 
not apply where before the issuance oi 
a policy a release of damages has been 
executed by the insured, which is valid 
and binding. If the insured has before 
the issuance of policy executed a valid 
and binding release which protects the 
wrongdoer as against liability that 
might ariso on a risk protected by a 
Subsequent policy of insurance, the in- 
surer upon the payment of loss be- 
came subrogated to no right of the in- 
sured as against the wrongdoer, for 
the very obvious reason that no such 
right exists. 

In so advising, we are proceeding 
upon the assumption that the insured 
has executed a valid release which pro- 
tects the railroad or other possible 
wrongdoer as against future acts, as 
otherwise (that is, if the release is noi 
valid and binding), the right of the 
insured to proceed against the wrong- 
doer exists at the time of the issuance 
Of policy, and upon paymeat of the loss 


CASUALTY AND 
SURETY HAPPENINGS 





NEW SURETY RATES. 





Agents Instructed Concerning Tariffs 
That Will Rule on and After 
September 1st. 





Having very sensibly decided to ad- 
vance rates upon court and contract 
bonds to a basis that will permit of a 
slight profit, over and beyond the ex- 
pense of carrying them, one of the 
prominent New York City companies, 
under late date issued to its agents a 
circular letter, of which the subjoined 
is an exact copy: 

“Enclosed herewith is a new schedule 
of court and contract rates, which will 
become effective September ist. 

“This company after an experience of 
over ten years has ascertained definite- 
ly the rates that have prevailed for a 
number of years have been absurdly 
low and ridiculously inadequate. This 
company hereafter will write business 
only at rates that are profitable, irre- 
spective of the rates made by any other 
company, or any other inducements 
that may be offered by them. 

“The enclosed schedule is to be fol- 
lowed implicitly, and agents are notified 
not to make any variations whatever. 
All business now pending must be clos- 
ed and bonds written by August 31, or 
else a premium must be charged in ac- 
cordance with the enclosed schedules, 
and any agent who furnishes a bond at 
a lower rate than that provided will be 
held responsible for the correct rate. A 
statement that the principal could have 
secured the same bond with anothe1 
company at a lower rate than that quot- 
ed by you, consequently you ‘met the 
lower rate’; or a written or verbal bid 
for the business was made by another 
company at a lower rate than that quot- 
ed by you and so you felt compelled to 
‘meet the rate,’ will not be accepted as 
justification. 

“The action which we have taken is 
one that is dictated by good sense, as 
well as good underwriting, and we know 
that it wiil favorably impress all busi- 
ness men who are at all familiar with 
the record of the last few years of Sur- 
ety companies, and that it will result 
profitably to our stockholders and 
agents. Other companies must take the 
same action or face the probability of 
reinsurance if not something worse. 

“As a justification for this advance in 
rates we point to the following results 
during the past four years: 

“Out of fourteen (14) prominent com- 
nanies— 

The capital and surplus of one 
eee aa $461,047 
The capital and surplus of 





covered by the policy, the insurer be- 
comes subrogated to such right. 

We are of the opinion that a release 
cannot be executed ordinarily so as ‘to 
release and relieve for present consider- 
ation a railroad company or other party 
from liability for damages that may be 
caused by its negligence in future, as 
such agreements are deemed opposed 
<0 public policy. 

In writing this opinion, however, we 
have accepted your statement that un- 
der the laws of the particular state 
in issue such release is valid, and we 
advise that if such valid release is 
executed before the issuance of policy. 
the insurer canaot become subrogated 
to the rights of the insured, as such 
right does not exist. 





Thames and Batre, of Mobile, have 
been given the Alabama general agency 
of the marine department of the Insur- 
ance Company of North America, and 
the special agency for the balance of 
the Gulf Coast, excepting New Orleans 
and Galveston. The appointment dates 
from November 1, 


another decreased ......... 430,577 


The capital and surplus of 
another decreased ......... 348,470 
The capital and surplus of 
another decreased ..........- 475,935 
The capital and surplus of 
another decreased ......... 382,376 
The capital and surplus of 
another decreased .......... 104,481 
The capital and surplus of 
another decreased .......... 93,648 


The capital and surplus of 
another decreased ......... 
The capital and surplus of 
another decreased ......... 58,590 
“I invite your hearty co-operation in 
the establishment and maintenance of 
the schedules enclosed herein.” 
The Rates. 

The rates, which apply in all States 
of the Union except Texas and Arkaa- 
sas, are as follows: 

Contract Department. 

Straight Construction.—All classes of 
work % to 1 per cent. or 50 cents per 
$100 on the amount of the contract pay- 
able annually in advance. Minimum 
$10. Premium second and subsequent 
years, same as original. 

Bonds covering the construction of 
buildings in favor of an obligee who 
is a mortgagee or a lienor on the build- 
ing to be constructed 1 per cent. on the 
amount of the loan per annum. 

Maintenance Bonds.—If guaraatee 
covers entire work % of the original 
premium charged for construction per 
annum. If guarantee covers only a por- 
tion of the work—% of 1 per ceat. of 
the value of such work guaranteed per 
annum. 

Note.—Construction bonds are those 
where the work contracted for forms 
a part of or becomes atiached to real 
property when the contract in question 
is completed. 

Supply Bonds.—Premium 25c. per 
$100 or % per cent. on the amount of 
the contract per annum. Minimum pre- 
mium for any bond $5. 


85,590 


Bid Bonds. 
Construction up to $20,000 ......... $5 
Construction from $20,000 to $50,000 10 
Construction over $50,000 .......... 29 


Supply % of construction premium. 

Bid bond premium credited on final 
premium. 

Annual Guarantee.—$25 subject to 
adjustment at end of year, in accord- 
ance with above rates. 

Note.—Supply contracts are for sup- 
plies, materials, etc., which do aot be- 
come part of the realty or attached 
thereto, until after the contract in ques- 
tion is completed, if at any time. 

Special rates for bonds in favor of 
the City of New York,— 

Construction and Supply: 

1% per cent. per annum on the amount 

of the bond where one company is 

required. 

1 per cent. on the amount of bond 

per annum where more than one com 

pany is required. 
Miscellaneous Bonds. 
Municipal Licenses 


P.C. on 

Bond Min 
NE Tn be Slain Dacnhardias ered ks beh % $10 
ania Kip ie need ace eke 1g 10 
NE nfo i-ty ahr win w/erw wb and ly 10 
DE: Leite oad grids ewedsowe 1 10 
EE eatin es co’ mek oe 4 10 
RL hE ie ohne a ens ne baa oe ly 10 
Sy ly 5 
a eee 1g 10 
a ae eee 1% 10 
po ere et ly 5 
EE aL hste cas eee Ran ko lo 5 
MO, oh omevengsbec cones ly 10 
EE IE, ie cic ese one's ww we ly 10 
Co ee err le 10 
Stationary engineering ....... ly 5 
Street obstructions ........... le 10 
ee ee lo 10 
EE Socektewdcursiuetsd duces ly 10 








THE BEST RESULTS 
are obtained by agents who represent the 


Continental Casualty Company 
CHICAGO, ILLINOIS 
because they have the GREATEST VA- 
RIETY of the MOST ATTRACTIVE 


policies of accident and health insurance. 
If you would share in the prosperity of 
Continental representatives, address 
H. G. B. ALEXANDER, 


President and General Manager, 

















1208 Michigan Ave. Chicago, Ill. 











“cc/DIhT IN SUpincs ComPIM! 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York.’ 





THE 


METROPOLITAN 
Surety Company 


HOME OFFICE: 
38 Park Row, --- New York City, 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass't Secretary. 








PHILADELPHIA 
CASUALTY CO. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 


——— 


New York City Office 
84 WILLIAM STREET 














THE EMPIRE STATE 


SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


Surety and Fidelity Bonds, Liability, Burglary, 
Plate Glass, Boiler, Personal Accident and 
Health Insurance. 


OFFICERS: 
WM. M. TOMLINS Jr., President. 

MOSES MAY, WILLARD P. REID, 
WALTER J. MOORE, K. & KEELOR, M. BD. 
Viee-Presidents. 

Alfred 4. Hodson, Asst See'y- 
Huge Hirsh, Gen! Coansrt 


Daniel Stewart, Seeretary. 
Warrel S&S. Panghorn, Treasarer. 


New York Office, S41 Willicm ° 
Brooklyn Office, - 182 Men icue Li. 
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4g TCO REEL PEELE ETS le 5 
NEE ara: and Shader ive aes 6 ace seeeeow aren % 5 
er re reer % 5 
Basement stairway ........... 1 10 
Guaranteeing freight bills .... 1 10 
Cotton compress ............- % 10 


Guaranteeing franchise to pub- 

lic bodies, premium calculat- 

ed on amount of bond ...... % 10 
Sidewalk bonds holding munici- 

pality harmless from loss due 

to accidents to the public ...% 10 
Sidewalk bonds holding munici- 

pality harmless from loss due 

to accidents to the public 

and guaranteeing the doing 

of all work ordered by the *$25 

municipality at a fixed price. 

Premium to be adjusted at 

end of year for construction 

and maintenance at regular 

COMGIORS. TOROS « ccccccacevase 10 
Sidewalk bonds holding munici- 

pality harmless fromi loss due 

to accidents to the public 

and guaranteeing the comple- *$25 

tion of all work undertaken. 

Premium to be adjusted, at 

end of year for construction 

and maintenance at regular 

GOMEPHCE. THEOB cc cicccicvsescs 10 
Bonds guaranteeing the return 

of property borrowed or 

1 


PRO, 0-55 4656506004 603400 86 10 
Grain warehouses *o state ....% 10 
Grain weighers and inspectors 

Me MNO seh ed diencisereans % 10 
Commission merchants to state.% 10 
Commission merchants to stock 

RUE eke 0Gs obs een owe eet 1 10 


Bonds guaranteeing to replace 

in original property in oriz- 

DE QE IOE 62 owes ceweass 1 10 
Bonds guaranteeing lease con- 

tracts including payment of 

RY ew atosd oclacnweweeises a5a0 ine 1 10 
Any contract bonds not classi- 

NR gr eka ees ahd wichdieins 1 10 
Elevator and warehouse com- 

pany bonds running to Cham- 

bers of Commerce, and Board 


ie Eo 6 5o-e ec aadieie nian 1-5 2 
Separate bond guaranteeing 
against liens alone ......... 1 10 
» *To be collected in advance. 
Court Bonds. 
This schedule shall not apply on 


bonds which are furnished in the States 
of Arkansas and Texas. 

This schedule shall apply to all points 
that are now covered by agents’ agree- 
ments. In the States of Ohio and West 
Virginia where legal rates are lower 
than rates provided herein, the schedule 
rates shall be charged. If this be not 
‘allowed by the court, the surety may 
allow a rebate equal to the difference 
between the schedule and the amount 
allowed by the court. 

All premiums to be paid annually and 
no reductions, except as noted in the 
following paragraph, to take place for 
second and subsequent years unless re- 
ductions of liability be based on legal 
distribution of assets in which case the 
reduction of premium to be in propor- 
tion that the amount so distributed 
bears to the penal sum of the bond, ex- 
cept in case the remaining assets equal 
said penal sum when no reduction shall 
be allowed. No reduction, however, to 
reduce premium below $10. 

If a receiver in bankruptcy for whom 
this company is surety, be elected trus- 
tee within six (6) months of the date of 
his qualification as such receiver, and 
this company becomes surety on his 
bond as such trustee, one-half (1%) of 
the premium paid by such receiver may 
be credited on the amount of the pre- 
mium charged on his bond as trustee, 
no sum less than ten dollars ($10), how- 
ever, to be collected on the bond of the 
receiver. 

If any bond be filed and in force, the 
service for which the surety company 
charges its premium shal] have been 
deemed to have been rendered, and no 
reduction shall be allowed on the first 
year’s premium for termination of liabil- 
ity within the premium year. A pro 
rata rebate, however, will be allowed 
for unearned subsequent premiums, but 





ENCOURAGING THE AGENTS. 





Continental Casualty Inaugurates Year- 
End Contest—Liberal New Policy 
Contract Issued. 





The Continental Casualty Company 
of Chicago has offered $5,000 in prizes, 
to be equally divided among five depart- 
ments, for results produced by its 
agency staff between August 20 and De- 
cember 31. As a further incentive for 
special effort President Alexander has 
personally offered five prizes of $100 
each to the five agents showing the 
greatest efficiency during the year. 

Speaking of a new policy contract 
just issued by the company The Stand- 
ard says: 

“It has just issued to its field force a 
new contract which, as embodying all 
the features in the contracts of other 
companies together with other new and 
liberal provisions, will be undoubtedly 
popular. Thus, it will pay the principal) 
sum for loss of life, both hands, feet. 
etc., or loss of either hand or foot by 
severance at or above the wrist, if such 
loss occurs as the result of accident at 
any time within five years from the 
time of the accident, and will also pay 
one-half the principal sum, under the 
same conditions, for the loss of one eye. 
This is in addition to weekly indemnity 
for the period intervening between the 
date of the injury and the occurrence 
of the loss. 

“Tt will also pay double indemnity for 
loss of life, if the injury causing it is 
sustained by the insured while riding 





a premium of $5 to be collected in any 
event. 

This schedule shall not cover bonds 
of fiduciaries for less than $1,000. 

All rates shall be figured upon the 
amount of the bond, irrespective of lia- 
bility thereunder. When bonds are not 
in any fixed amount, liability shall be 
estimated thereon, and premium shall 
be figured on such estimate. 

Minimum premium on all bonds will 
be $10. 

Classification. 


Administrator, temporary administra- 
tor, special administrator, administrator 
to collect, administrator with the will 
annexed, administrator d.b.n., adminis- 
trator to sell real estate, executor, gen- 
eral guardian, special guardian, tempo- 
rary guardian, guardian ad_ litem, 
guardian on sale of real estate, trustee 
under will or deed, or on sale of real 
estate, committee, committee on sale of 
real estate, curator, conservator, and 
commissioner for sale of real property 
—$4 per thousand, up to $100,000; $3 on 
the excess. 

Receiver in bankruptcy or trustee in 
bankruptcy—$3 per M. 

Receivers of National banks and 
banks in New York State—$2.50 per M. 
All other receivers’ bonds—$5 per M. 

Assignee and Trustee for benefit of 
creditors under state laws, and bonds 
given by survivor of partnership—$10 
per M. 

Bonds given for the plaintiffs in ac- 
tions such as costs, stipulation for 
libelant’s or claimant’s costs, attach- 
ment, injunction, replevin, garnish- 
ment, undertaking an order to arrest, 
and petitioning creditor in bankruptcy, 
and bonds given for defendant in ac- 
tions to discharge attachment, release 
mechaniec’s lien, discharge injunction, 
removal of cause, on appeal, damages 
and costs, to stay execution, countgr-re- 
plevin, supersedeas, forthcoming, writ of 
error, on obiaining any adjournment or 
postponement of trial, or any bond that 
guarantees the payment of the recovery 
in an action at law, and stipulation for 
value in admiralty proceedings—$5 
per M. 

All bail bonds in civil actions, bonds 
to indemnify sheriff or marshal, bond to 
refund, to pay debts and legacies—$10 
per M. 

Criminal bail bonds, $20 per M.—ex- 
cept automobile bail bonds, which are 
not included in this schedule. 

All other court bonds, not classified 
above, $10 per M. 


as a passenger in any automobile, or 
while operating the same otherwise 
than for hire, and provided the automo- 
bile is not being used in any race or 
speed test, or in violation of law.” 





TOWN SUED FOR $50,000. 





Would Hold Southport, N. Y., Respon- 
sible for Fatal Automobile 
Accident. 





When the fall term of court opens at 
Elmira, trial of the suit of the adminis- 
trators of the estate of the late John 
Henry, of Hopewell, against the town 
of Southport, Chemung county, N. Y., 
for $50,000 damages, will be begun. 
Henry and others were occupants of a 
large touring car owned by Waldo 
Whitehead, of Tioga, Pa., which on the 
night of August 31st, 1907, plunged over 
an embankment at a sharp turn in the 
road. Henry and Henry Sears were 
killed outright, and other members of 
the party were injured. It is charged 
that the accident was due to negligence 
on the part of the Southport authori- 
ties. 

Municipal insurance covering such 
cases as the above is sold by a number 
of liability companies. Whether the 
town of Southport was fortunate enough 
to be thus provided or not, we do not 
know. 





Casualty Company Officials at Detroit. 





As representing the Board of Casualty 
and Surety Underwriters, the following 
company officials were selected to at- 
tend the gathering of the National Con- 
vention of Insurance Commissioners 
now in session at Detroit: 

Sylvester C. Dunham, president of the 
Travelers’ Insurance Company; William 
F. Moore, president of the New Amster- 
dam Casualty Company; William Bro 
Smith, general counse) for the Travelers’ 
Insurance Company; Edson S. Lott, 
president of the United States Casualty 
Company, and Thomas A. Whelan, vice- 
president of the Fidelity & Deposit Com- 
pany. 

Until a permanent successor pe 
chosen Henry Blatchford has been ap- 
pointed to replace the late John S. Oli- 
ver, as treasurer of the Fire Insurance 
Salvage Corps of Brooklyn. 





Reckless Automobile Driving. 





Insurance company officials writing 
automobile policies will be greatly in- 
terested in the statements concerning 
reckless driving made by President 
Peters, of the Long Island Railway 
Company. 

Careful watch was kept at severa! 
prominent grade crossings, and from 
reports made to him Mr. Peters‘ said 
that “310 automobiles passed over a 
crossing on the Merrick road, which is 
watched by a flagman. Of this number 
121 crossed the tracks withou* any re- 
gard for the crossing signal or flagman. 
Several of this number barely escaped 
the trains, and one man, it is said, 
cursed the flagman for trying to stop 
him. Cars that slowed down, but did 
not stop, numbered 172, and only seven- 
teen came to a full stop. Of the latter 
number, the report says, eleven were 
prevented from crossing by trains stand- 
ing on the track.” 

President Peters admits that there 
are “still 429 crossings unprotected on 
his line, either by zgates, flagmen, or 
bells, so the extreme danger with such 
a number of open grade crossings is 
apparent. Mr. Peters alludes to the 
fact that the ‘state of New York ap- 
propriates only $4v0,000 annually as its 
share toward eliminating grade cross- 
ings on all roads, but as there are 6,795 
grade crossings in the state it will be 
many years before all crossings over 
which there is frequent travel can be 
done away with. 





Scranton, Pa., firemen are dissatisfied 
with the present “off-time” schedule, 
and are talking of petitioning for a 
new one. 





AWAKE TO ITS OPPORTUNITIES. 





German Commercial Accident Company 
Going Into New Fields—Late 
Agency Appointments. 





Appreciating the opportunities afford- 
ed his company for securing desirable 
business throughout the country, and 
determined to take full advantage there. 
of, Horace B. Meininger, secretary and 
general manager of the German Com- 
mercial Accident, of Philadelphia, has 
recently made a number of excellent 
agency arrangements, and has sstill 
others in progress, which when com- 
pleted, will insure the corporation a 
neat addition to its steadily growing in- 
come. 

J. J. Kennedy, in charge of the indus- 
trial department of the company, was in 
Cleveland a day or two ago opening an 
office for the branch in that city. At 
Harrisburg Secretary Meininger select- 
ed the Retten Insurance agency as the 
German Commercial representative for 
that city. 

A late accession to the company’s 
staff is L. Winkler, recently with the 
Ocean Accident and Guarantee in Geor- 
gia, who now travels Michigan ag spe- 
cial agent, and is doing excellent work 
there. 

Although on the market but a few 
days the latest policy offering of the 
German Commercial has met with such 
favor as to justify the prediction that 
its sale will be highly satisfactory. 





WITH COLUMBIA NATIONAL. 





Ralph Marden Appointed Supervisor of 
the Company’s Accident and Health 
Department. 





Ralph Marden, widely known in acci- 
dent insurance circles, has been ap- 
pointed supervisor of the accident and 
health department of the Columbian 
National Life Insurance Company, of 
Boston, of which branch Sidney N. 
Moon is manager. He will look after 
the field work for his department, a 
position he is well qualified by training 
and natural aptitude to fill. 





Opposed to State Guarantee. 





Under direct instructions from the 
acting Comptroller of the Currency, 
such of the National banks of Oklahoma 
as had joined in the State deposit guar- 
antee scheme, withdrew therefrom. The 
majority had opposed the idea, but felt 
compelled to fall into line when the 
State bankers so enthusiastically declar- 
ed for the scheme. While here and 
there bankers are to be found who en- 
dorse the State guarantee plan, the 
great majority of financiers see in it 
only an invitation to recklessness on 
the part of those who have neither the 
requisite: ability nor the patience to 
achieve success along lines of proven 
safety. 





Semi-Annual Figures of American 
Fidelity Company. 





These figures appear in the semi-an- 
nual statement of the American Fidelity 
Company, of Montpelier, setting forth 
the financial status of the institution as 
of July 1, 1908. 

Assets: stocks and bonds, $461,187.50; 
due from agents, net, $99,269.67; cash 
in banks and office, $62,982.20; accrued 
interest, $4,467.91; total, $627,908.28. 

Liabilities:' reserve for losses, $118, 
922.42; unearned premiums, $207,290.72; 
capital, $250,000; net surplus, $51,694.14. 

At the beginning of the year its as- 
sets aggregated $602,197; its loss re- 
serve, $74,454; premium reserve, $169,- 
202, and its net surplus, $75,592. 

General elections will be held through 
the country within the next three 
months, and surety agents will do well 
to capture the extensive bond business 
that follows such an event. 
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NEW YORK DISABILITY POLICY. 





New Amsterdam Casualty Issues Con- 
tract Applicable to New York 
Only. 





‘The New Amsterdam Casualty Com- 
pany has issued a new Health and Ac- 
cident policy called the New York Disa- 
pility Policy which is to apply to New 
York only. 

R. E. Wrigley, manager of the City 
Department says it combines all ad- 
vantages heretofore granted, and then 
some more. Pointing out some of the 
special benefits he says:— 

“1 —Pays for total disability from in- 
sanity. 2—Pays for total disability 
from paralysis. 3—Makes every child 
of the assured a beneficiary, in addition 
to beneficiary named in policy. 4— 
Policy increases annually 10 per cent. 
for five years. 

If an accident policy only, is desired, 
we will issue same on that basis, giving 
same advantages.” 





CAPABLE ASSISTANT SECURED. 


Nelson D. Sterling of Aetna Indemnity 
Obtains Services of C. A. Irwin. 





Nelson D. Sterling will have as his 
chief assistant in the management of 
the personal accident and health de- 
partment of the Aetna Indemnity Com- 
pany, C. A. Irwin, recently with the 
General Accident Insurance Company of 
Philadelphia. 

Mr. Irwin has been engaged in the 
business for the past six years. For 
three years he was auditor of the Per- 
sonal Accident and Health Departments 
of the General Accident Corporation 
and for two and one-half years with the 
United American Life of Philadelphia, 
in charge of its underwriting. He is 
preparing new forms of _ contracts, 
which will be ready in about two or 
three weeks, and when placed on the 
market will contain features entirely 
novel. 





Prosperity of Commonwealth Casualty 
Company. 





A semi-annual dividend of four per 
cent. was recently declared by the Com- 
monwealth Casualty Company of Phila- 
delphia. The organization continues to 
forge ahead despite the dull season, and 
is planning for still greater things dur- 
ing the early fall. Entry into Texas and 
Tennessee has recently been received, 
John M. Adams, of Fort Worth, repre- 
senting it as general agent in the for- 
mer state, while A. W. Palmer, of Chat- 
tanooga, in looking after its Tennessee 
interests. 





Loss Falls Upon Individual Sureties. 





In a letter to the common councils of 
Scranton, Pa., Contractor Frank Egil 
confesses his inability, because of finan- 
cial difficulties, to complete work on 
the Prospect avenue sewer. As a conse- 
quence his bondsmen, Charles Grof and 
William Walters, rather than put up the 








WANTED. 

Liability underwriter of experience 
and wide acquaintance, is open for en- 
gagement in managerial capacity. High- 
est references ag to ability and integrity. 
G. W., Box 7, Eastern Underwriter. 





Established and progressive casualty 
company wants a special agent in its 
personal accident department. To the 
man who can produce and secure others 
to do so, liberal salary will be paid 
“Hustler” care Eastern Underwriter. 





As Metropolitan manager—A capital 
Opportunity to the man who can “make 
good” is offered by a wideawake casu- 
alty company which seeks a manager for 
its personal accident and health branch 
in New York City. 





$2,500 for which they are pledged, will | 
undertake to finish the job themselves. | 

The predicament in which the bonds- | 
men, who doubtless received no advan- | 
tage for their willingness to become | 
surety for a friend, now find themselves, | 
should very forcefully point out the folly | 
of such transactions. Corporations of | 
established reputation are in the busi- | 
ness of assuming bonding obligations, | 
and there is no sane reason now why | 
contractors should ask their friends to | 
become surety, and thereby lay them- 
selves liable, not only for severe money- 
ed loss, but for no end of trouble as 
well. 





“Accidents of Recreation.” 





In the months of May, June and July 
the Travelers Insurance Company paid 
as a result of recreation accidents, 36 
claims aggregating over $65,000, and 
this too with “the season only half 
over.” Classified the claims were as 
follows: 

Baseball, handball, ra- 


quet, la crosse, cricket.92 $6,778.54 
Polo, hockey, basket- 

ball, roller skating. ...17 1,481.02 
DOWIE, BOGE 2... cccccce 11 1,093.83 
Swimming, boating, fish- 

| ae eae 37 20,731.08 
Coasting, hunting, moun- 

tain climbing ........ 14 6,736.13 
Horseback riding .......30 2,070.48 
PIED ona d:bnsesesee 94 10,779.60 
Tennis and golf......... 30 13,852.14. 
EE. 65-0610 6ameawe 18 922.17 
CEI 6 Gn oP woe cals 23 789.48 








366 $65,234.47 





A Profitable Agent. 





In the current number of the United 
States Fidelity and Guaranty Compa- 
ny’s “Bulletin,” appears a portrait of 
L. N. Southworth, the company’s gen- 
era] agent at Utica, N. Y. 

Concerning Mr. Southworth, the 
“Bulletin” says: 

“He is a native of the Empire State, 
and was educated at the West Winfield 
Academy and Hamilton College, receiv- | 
ing his degree from the law department 
of the latter institution. 

“In 1897 Mr. Southworth became our 
guaranteed attorney at Utica. Two 
years later he was appointed agent and 
attorney for the bonding department. 
He has represented us with marked 
success, as is evidenced by the steady 
increase in premiums from Utica and 
the fact that in nine years the net loss- 
wen his business aggregate less than 








Michigan Agents for Empire State 
Surety Company. 





In succession to Wood and Beach, the | 
Empire State Surety Company has ap- | 
pointed Burtenshaw and Sibley, of De- 
troit, its general agents for the lower 
peninsular of Michigan. They will 
write all lines. 





General Accident Agents Meet. 





The third annual convention of the 
agents of the General Accident Assur- 
ance Corporation was held in Philadel 
phia last Friday, some 130 being in at- 
tendance. 





Due Home Shortly. 





President S. C. Dunham, of the Trav- 
elers Insurance Company, who has 
been abroad for several months, is due 
home about the first proximo. 





Among other recent sub-agency ap- 
pointments by the United States Fidel- 
ity and Guaranty Company of Balti- ' 
more, we note the following: Marie J. | 
Petersen, East Orange, N. J.; Thomas 
J. Huckin, Englewood, N. J.; Harry E. 
Colborn, Albion, N. Y.; J. H. Wilson, ! 
Little Valley, N. Y.; Charles H. See- 
leg, Sidney, N. Y., and J. B. Stewart, 


QP rookville, Pa. 














Managers and Agents Wanted 
For Texas, Indiana, Pennsylvania, Illinois, Michigan, 
Nebraska, Washington, Oregon, Idaho and Utah. 
Renewal Commissions, attractive agency contracts 
and policies. 
WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHI -AGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 





LONDON GUARANTEE AND ACCIDENT CO, ut. 


OF LONDON, ENGLAND 
Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
panier 4549 Cedar St., 

A. W. MASTERS New York. 
Gen’] Manager Elmer A. Lord & Co; 
Liability, Accident, 15 Central St., Boston 
Health and Credit Resident Mgrs, Hem England 











Tah 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney; Vice-Pres. 8. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excc_- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders i 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 











FIRE ASSOCIATION pusapecenia 8 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817. Incorporated 1820. Charter Pepetual. 
Cash Capital, $500,000, Assets, $7,301,261.56, 

E. O. Irwin, Pres. T. i. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 1817 


A 





Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT, WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE CITY. 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION te Policyholders, 
Write, if you are interested, to 


LOUIS H, FIBEL, President, 


THE EASTERN UNDERWRITER. 





UNITED SURETY COMPANY 


BALTIMORE.MD. 


WINSLOW WARREN, JR., 


MANAGER FOR MASS., 
20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 





August 27, 1908, © : 


A Good Man Wants oF Position With) 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOHERY. CHICAGO, ILLINOIS 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve | 
under Massachusetts Law, and 
offers the very best possibie 





Common Sense Protection 


includes insurance against 
i. DISEASE 
2. ACCIDENT 
3. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


provides all three, as no other com —! 
oes incorporated under the stringent is 

of Massachusetts. Attractive ——— 

Life Policies—Liberal and Definite Ident pang 
Health Policies— 


Surplus to Policyholders over $1,500,000 


Men with clear records wanted as District 





SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 





security, with a safe, 


Managers. Save t tiene by sending ri ~— 





equitable contract. 


FINANCIAL STATEMENT. 
$44,182,875.18 
Liablilties $41,159,132.85 
Surplus $ 3,023,742.33 


« Keysr, 
nag oF oun ~~ 
Alfred D. Foster, President. \ 

D. F. Appel, Vice-President. 

J. A. Barbey, Secretary. \ 
Wm. F. Davis, Asst. Secretary. 


SECURITY 


THE 
LEGAL 
\ RESERVE 


\ ° 
Every Policy 











SPECIAL 


Required by its Charter to maintain the .egal reserve 
on every policy it issues. 


The Masonic Mutual Life Ass'n. 


Of the District of Columbia, 
Chartered by Congress 1869. 


‘‘Combines legal reserve safety with fraternal economy”’ 
An exceptional opportunity for producing agents. 


WM. MONTGOMERY, Sec’y. 
Corner 12th and G Streets, N. W. 


and references with first letter to 
Office. 176-180 FEDERAL ST., BOSTON, MA 














1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Washington, D. C. base Some Great Policies 








Its Application Blank Talks 








CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 








ever brought before the public. 


better or more liberal. 


CONNELL BLDG., 











The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 


Write for information concerning agent’s contracts. 


| Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 
402-6 Penobscot Blidg., 
Detroit, Mich. 





None 





$112,000,000 


Paid in Fire Leones 
in the United States alone during 





PENNA. 





SCRANTON, 


60 YEARS 


BY THE 





’ 





The Southern States Life Insurance Company 


; WILMER L. MOORE, President 
T. D. MEADOR, Vice-President FRANK ORME, Secretary and Treasurer 


Candler Building, Atlanta, Ga. 


An Agent writes: “I find that to sell In- “The administration of the Company has 
surance in The Southern States Lifeisonly been beyond reproach.”—From the report of 
about half as hard asin any other Company Actuary 8. H. Wolfe, Examiner for the 
I ever wrote for.” Alabama Insurance Department. 
increase in business last year. Our lapse ratio to insurance in 
Our policies sell fast. Our Agents make good money. 


Our récord shows 181% 
force, 7%. 


For liberal contracts apply to 


R. K. SHAW, Director of Agencies ROBERT F. MOORE, Agency Sec’y 














AGENTS AND OTHERS INTER: | LIVERPOOL 
ESTED SHOULD READ AND LONDON 


oaeng AND 
“Sample Slices GLOBE 
Insurance Company. 


FROM THE 
Fruit of Experience” 


Royal Union Mutual Life 
Insurance Co. 
DES MOINES, IOWA | 


ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


CONFLAGRATION PROOF. 
New York Office, 45 William Street. 











